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Automotive Employment 
Shows Some Improvement, 
Though Still Irregular 


United States Service Reports Some Plants on 7 
Time and Others Working Two Shifts 


_ Vol. Ll. No. M73. 


ASHINGTON, May 20.—There was a further increase 

in the last month in employment in plants manufac- 
turing automobiles and accessories which reduced the sur- 
plus of mechanics that has been apparent since the first of 
the year, it was indicated today on the basis of reports 
received by the United States Employment Service. 


ye AS LIBBEY-OWENS-FORD 
GLASS SHIPMENTS 
AT RECORD PEAK’ 


tories. Production schedules in iron 
and steel mills remained on a cur-! 
tailed basis and many workers were 
employed on part time schedules 
However, large orders recently 
have been placed with various steel 
concerns which should stimulate 
employment. There was some im- 
provement in the industrial employ- 
ment situation in Michigan during 
the last thirty days. Restricted 
schedules, nevertheless, prevailed in 
the rubber tire plants, body and 
accessory factories and iron and 
steel mills. Practically all plants 
worked part time in the Detroit in- 
dustrial district, including rubber | 
tire and wheel factories, steel mills. 
automobile accessory and ~ body 
plants. | 
A slight upward trend in manu- 
facturing activity was apparent in 
Flint, but a number of plants con- 
tinued on curtailed schedules. A 
large automobile plant operated two! 
Shifts 
In Lansing all factories were run- 
ning, but the level of employment 
was below normal. A surplus ot 
labor continued in Pontiac 
Manufacturing activity in Ohio 
revealed some improvement, but 
part time operations remained quite 


Toledo, O., May 26.—Shipments of 
the Libby-Owens Ford Plate Glass 
Company of safety glass during the 
first half of May were greater than 
those of any previous entire month 
in the company’s history. A greater 
use of safety glass by the automobile 
industry has contributed to this con- 
dition, but its increased use by Ford 
has been a major factor. As a re- 
sult, the company’s East Toledo 

te glass plant is running at full 
capacity twenty-four hours a day, 
and operations at its Lancaster, 
O., plant have been resumed, while 
production at its Charleston, W. 
Va., plant has been stepped up. 

The additional business the com- 
pany has received from the Ford 
Motor Company is due to Ford's re- 
cent decision to make safety plate 
glass optional in all doors and win- 
dows of Ford cars at slight addi- 
tional cost. The additional cost ot | 
this safety plate glass to the pur- 
chaser is very low, and it is stated 
that production plans now Call for 


es - | 


(Continued on Page 11) (Continued on Page 11) 


—- > 


Late News F lashes 


Chicago, May 20.—Earnings of Pines Winterfront Com- 
pany for year ended April 30, 1931, are not likely to cover 
the $1 dividend requirement on the capital stock. During 
the past five or six vears, however, the company has paid’ 
out but a portion of earnings and its financial position has 
been built up to such an extent that regular dividends can 
be paid without seriously affecting working capital posi- 
tion, according to officials of the company. In the year 
ended April 50, 1930, net profit was $768,458, or $2.33 a share 
on the 329,411 outstanding shares. 

* * * | 

Chicago, May 20.—Clark Equipment Company has de- 
clared the regular quarterly dividend of 50 cents on the 
common stock, payable June 15 to stock of record May 29. 


* a * 

Chicago, May 20.—Stockholders of the Vesta Battery 
Corporation will meet May 26 to vote on a proposed con- 
solidation with the Consolidated Battery Corporation. Pres-| 
ent plans call for the formation of a new corporation to be 
known as the Vesta-Consolidated Corporation, which will 
take over the fixed assets, inventories and good will and 


patents of both companies. 
+ * 


Detroit, May 20.—Bohn Aluminum and Brass aia 
tion has declared a dividend of 37'4 cents on the common 
stock, payable July 1 to stock of record June 15. Three 
months ago a Similar declaration was made. 
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‘| Medium Price Passenger Cars 
| Substantially Strengthen Their 


Posi tion 


FISK RECEIVERS 
DENY ANY LOSS 
ON OPERATIONS 


Chicopee Falls, Mass., May 
| Roland W. Boyden and Charles 
Dana, receivers for the Fisk amber 
Company, yesterday is ued the fol- | 
lowing statement: 
“Reports that the 
Company contemplated 
ance of manufacturing operations 
June 1 are entirely without founda- 
The company is operating its 
Falls plant five days a 
intends to continue this 


Fisk Rubber 


week and 
schedule. 
“Operations for the first 
months were conducted without toss. 
Indications are that earnings 
the first six months of the year will 
be sufficient to absorb all expenses 
including depreciation, with inveu- 
re ies at current market values.” 


‘SOVIET ACQUIRES 
"SWEDISH CO. BALL 


BEARING CONCESSION 


Washington, May 
the Soviet government of the 
industrial concession 


by 
Russian 
the Swedish 
ing Company, SKF, 
ment of Commerce today from Com- | 
mercial Attache T. O. Klath at 
Stockholm, 

The purchase price and other 
the deal have not 
been made public, but it is reported 
that the Soviet will take over pro- 
duction while SKF will supply a 
number of engineers as_ technical 
advisers. 

The SKF plant at Moscow at 
the present time has an annual| 
production capacity of 3,000,000 ball | 
and roller bearings and it is un- 
derstood the Soviet plans to build a | 
new and still larger ball-bearing | 
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> | State 


in 1931 First Quarter 


EW YORK, May cars listing in the 

medium price group substantially strengthened their 
position in the industry in the first quarter of this year. as 
compared with the corresponding period of 1930, according 
to a compilation of registrations of new cars by 
| fie ations by Automotive Daily News. 


GASOLINE STOCKS 2, imeem, prica automo 
OFF 147,000 BBLS. 
DURING PAST WEEK 


from the business depression. They 

started a recovery in the final 

months of last year, and this car- 

ried over into 1931, gaining momen- 

tum month by month. 

On the basis of registration re- 
New York, May 20.—Gasoline 
stocks held by refineries represent- 
ling 95.7 per cent. of the country's 
refining capacity reporting to the 
American Petroleum Institute de- 
creased 147,000 barrels during the 


turns from all states but Georgia 
for the first three months of this 
| week ended May 16, to 45,663,000. 
These refineries were operated at 


year, six cars in the medium priced 
68.2 per cent. of capacity during the 


20.—Passenger 


price classi- 


in 


‘ls 
1 sales 
ler as 
period 
1931 (930 
THY 
1Oo% 
92% 
19% 


Lower 
$1,000 
Medium 
Higher 


field accounted for 12 per cent. of 
the total registrations of the in- 
dustry in the period, as compared 
with only 9.2 per cent. accounted 
for by these same cars the first 
week. running to. stills 17,039,000 Six cars in the lower priced field 
barrels of crude oil, a daily average accounted for only 71 per cent. of 
| of 2,434,100. In the preceding week | the total in the first quarter of this 
these refineries were operated at); year, as against 75 per cent. in the 
65.1 per cent, of capacity, running corresponding period of last year. 
| vil, or 2,326,400 daily. } around $1,000 took 10 per cent. of 
Cracking stills representing 94.9 the sales in the first quarter of this 
per cent. of the country’s capacity’ year, the same share accounted for 
produced 3,194,000 barrels of cracked by this group a year ago 
gasoline, a daily average of 456,300. Four of the higher priced passen- 
}or 455,600 daily in the previous share of the total business this year 
week. than last, taking 2.2 per cent. of the 
Gas and tuel stocks decreased sales in the quarter, as against 1.9 
2,484,000 barrels to 125,644,000. percent.in the corresponding period 
Crude oil production averaged of last year, 
with 2,468,700 daily in the preceding the total accounted tor by 
j week, decline of 41,900 barrels. In the various groups in the first quar- 
ithe corresponding week of 1930 out- of 1931, compared wih the 
put averaged 2,607,900 barrels daily. corresponding x 1930 
Imports of crude and refined oils 
average ot 182,714 compared with 
1,377,000 barrels, a daily average of 
196,714 in the week ended May 9, 
and a daily average of 203,714 for 
the tour weeks ended May 16 


quarter of 1930 
to stills 16,285,000 barrels of crude| Another six cars listing right 
as compared with 3,189,000 barrels,' ger vehicles accounted for a greater 
2.426800 barre daily, compared Here is a table showing the share 
jtotaled 1,279,000 barrels, a_ daily 
(Continued on Page 2) 
Indiana New Car Sales 


In April Show Sharp Gain 


Mr 
gain over 


for the state were not available, 
Henry estimated that the 
April of 1930 would be 25 per eent 

Meantime, retail sales tor May in 
the local field, at least, developed a 
somewhat reactionary trend that 
most dealers were at a loss to in- 
terpret. Probably seasonal drops 
are to be anticipated, but the spot- 
ty nature of new and used car 
demand gave the most cause for 
wonder. Sales spurts were reported 
in numerous lines, but were of only 
short duration, 

Cold, rainy weather during 
first ten days of the month 
ascribed as one of the principal 
reasons for the slight slowing 
and another factor whith always 
interferes with spring sal¢s Was that 
of tax paying at the opening of the 
month. 


NDIANAPOLIsS, May 20 
April automobile in the 
state of Indiana developed into sev- 
outstanding features, according to a 
|review of the month's registrations 
iby E. G. Henry, manager of the In- 
dianapolis Autumobile Trade Asso- 
ciation, 
} April 
}ecutive announced 
month since September, 1929, that 
totals ha@ shown an increase 
over the same month of the previ- 
ous year, and likewise attained the 
| highe st point since the downward 
trend began in 1929. 

Another important angle devel- 
|} oped by April sales, Mr. Henry de- 
|clared, is that April's state figures 
|} show the biggest increase over the 
preceding month of any time since 
March, 1930, the high point of last 
year, and although complete figures! 


Ind., 


sales 


registrations, the trade ex- 


marked the first 


the 
was 


| 
ul), 


(Continued on page 3) 


Boosts Used Car Sales, Cuts Expenses by Supervision 


> 


? 


a 


> « 
a Story on Page 








N this old structure at Cass and Amsterdam Avenues, Detroit, now being torn down, Henry Ford, first 
had his Detroit Motor Company, when in 1903 Henry Ford and Henry M. Leland started building one- 


lung Cadillacs. 


ing. lighting and ignition. 


Medium Price 


No other building 


Cars Gain | 


Footing in First Quarter 


- 


(Continued from Page 1) 


At the expense of cars not in- 
cluded in either of the foregoing 
price classifications, three of the 
four groups in March increased 
their share of the total business 
over what it was in the preceding 
month. 

The lower priced group accounted 
for 73 per cent. of the March total, 
as against 71 per cent. in the pre- 
ceding month, and 75 per cent. in 
March of last year. 

The $1.000 group took 10 per cent. 
of the March sales, as against 10 
per cent. in February and 9.5 per 
cent. in the corresponding month 
of last vear. 

The medium class advanced its 
share from 11 per cent. in February 
to 12 per cent. in March, while the 
higher priced cars took 2 per cent.. 
aS against 19 per cent. in the 
month before. 

Here are comparative registrations 
for the various groups: 

March March 

1931 1930 

145.212 223,561 

20.528 28.062 

Medium .. 24,302 26,784 14,365 
Higher 3,963 5.639 2,865 

Following are the percentages for 

these same months: 
P.C 
March 
1931 


Feb 
1931 

94,047 

13,484 


P. C. P. C. 

March March 
1930 1931 

75 71 

9.5 10 
Medium 9 1] 
Highest — 1.9 2.2 

Dealers handling cars in the me- 
dium priced field have improved 
their competitive position in the in- 
dustry this year by holding their 
sales closer to the level that pre- 
vailed a year ago than those selling 
cars in the other price classifica- 
tions. 

One of the accompanying tabula- 
tions reveals that registrations of 
the six cars in the medium group in 
the first three months of this year | 
were only 14 per cent. below a year | 
avo, while sales in the other groups 
were off substantially more. | 

Sales in the lower bracket were 
off 37 per cent.. while those in the 
$1,000 group declined 33 per cent. | 


Classified — 
Advertising 


5e 


Lowe 
$1,000 





Classified Rates Per Word 


} 

| 
COMPETENT AMERICAN SALES AND | 
SERVICE EXECUTIVE with twelve 
years’ General Motors experience, nine 
years im foreign fields Speaks Span- 
ish and German fluently Open for 
immediate connection Write care of 
AUTOMOTIVE DAILY NEWS, Box 281, 
350 Hudson St., New York City. 


and sales in the higher classifica- 
tion dropped 24 per cent. 

The excellent showing made in 
the first quarter of this year by 
passenger cars in the medium priced 
field is one of the bright spots of 
the automotive industry this year 
and is one of the clearest indica- 
tions that the bottom of the busi- 
ness depression has been passed, as 
far as automobile sales are con- 
cerned. 

Cars selling at more 
and under or around 
the first to be hit when the decline 
in sales began to be felt during the 
}final half of 1929. There was a 
great tendency for persons in 
habit of buying cars in that group 
to drop to the $1,000 price or lower. 
while the number of customers to be 
gained from the higher ranges was 
small compared to the number lost 
to the lower groups. 

It appears, however, that this dis- 
advantage has been remedied, and 
from now on the medium-priced 
cars should receive their share of 
the business done by the industry as 
a whole. The early registration re- 
turns for April indicate that the 
improvement by the medium group 
in the first quarter continued 
through that month. 
| Here are the sales figures with the 
rate of decline in the first quarter 
of this vear from a year ago: 

P. C. 
Decline 
37 
33 
14 
24 


than $1.000 


1930 
511,291 
67.985 
62.296 
13,377 


1931 


45,509 
53,159 
10,094 


RUBBER OUTPUT AND 
STOCKS DOWN IN APRIL 


New York, May 20.—Rubber pro- 
duction in the Far East declined to 
28,964 tons in April trom 37,269 tons 
in March, according to Far Eastern 
rubber census. Production on 
estates of less than 100 acres in size, 
predominantly native, decreased to 


Medium 


111,925 tons in April from 18,356 tons 
'in March 
| more 


on estates of 
than 100 acres in size, com- | 
prised chiefly of European-owned 
| plantations, was 17,039 tons, against | 
| 18,913 tons in March. | 
| Stocks on estates totaled 21,406 
tons at the close of the month, com- 
pared with 22,492 tons at the end 
|}Of March. Dealers’ stocks were 18.- 
| 789 tons, against 20,830 tons on 
| March 31. 


Output 


GRAHAM-PAIGE VOTES 
QUARTERLY DIVIDEND 


$1,500 were | 


the ! 


Here, too, was born the first V-eight high speed engine and the first unit system of start- 
in Detroit devoted to the manufacture of automobiles 


has a greater historical background. Cadillac has been on the west side of the city since 1921 


CHRYSLER BALANCE 
SHEET SHOWS GAIN 
IN FIRST QUARTER 


Detroit, May 20.—The 
sheet of the Chrysler Corporation 
reveals that notwithstanding 
fact that the operating loss of $979,- 
927 and the payment of $1,103,681 
in dividends made the total drain on 
surplus $2,083,608, there was a gain 
in capital, surplus and reserves of 
$1,562,823. 

Comparison of the balance sheet 
at the close of the first quarter with 
that of the 1930 year-end shows the 
following results:— 

Mar. 31,31 Dec. 31,°30 Charges 


balance 


Assets 

Net work- 
ing capit 
S’k'e fund 
cash 
Other 
sets 
Plant 
count 
Deferred 
assets 


$67.424,.226 $62,574,262 $4,849.94 
106,229 106,229 
as- 
8 840,632 8.558, 606 282.026 
ac- 
74,172,623 


2.856.427 


71,316,196 


1.533.030 2,265,541 


Total $149.114,.084 $147.677.261 $1.436.425 


Liabilities 
F’nd. debt $47.457.000 $47,583,000 
Making net addition to capital, 
surplus & reserves 1.562.823 

This gain was distributed as fol- 
| lows: 
Capital 
Surplus 
Res ve for 
cont ingen- 
cies, ete 


$126,000 


& 


$117.136.378 $119,2253.532 $2,086,¢54 


9,520,706 5,870,929 3.649.777 


Total 
A gain of $5,096,360 in the mar- 
ketable securities account as ol 
March 31, 1931, compared with De- 
cember 31, 


working capital. About the only 
other change of importance in the 
balance sheet was a decline of 
| $1,232,994 in the gross figure 
plant account before depreciation. 
As of March 31, there were out- 
standing $47,457,000 of Dodge 
Brothers 6 per cent. debentures due 
May 1, 1940, which constituted 
sole funded debt. Working capital 
exceeded the total of these deben- 


tures by $20,000,000. Cash holdings | 


totaled $35,381,000 and with 
ketable securities carried at 
595,000, the total of these two items 


mar- 


|alone was in excess of funded debi 


The debentures are selling around 
87, giving a direct yield of 6.89 per 
cent. and to maturity 8 per cent. 


PENNSYLVANIA MOTORISTS 
PAY $14,080,542 IN FEES 
Philadelphia, May 20.—Pennsyl- 
vania motorists thus far have peid 
into the state treasury this 
$14,080,542 in license fees and 
$3,693,786, for drivers’ cards, accord- 
ing to a report from the Bureau of 
Vehicles. Last year, up to the be- 
|} ginning of May, passenger car own- 
;}ers had paid in fees the sum of 
$13,945,941 while the operators’ 


New York, May 20.—Directors of |cards had brought in $3,607,118 ad- 


the Graham-Paige Motors Corpora- 
tion voted to pay the regular quar: | 
terly dividend of $1.75 on the first | 
preferred stock, payable July 1 to| 
stockholders of record June 4. | 


ditional. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


the 


2.511 | 


$126,657,084 $125,094. 261 $1,562,823 | 


1930, was the overshad- | 


owing factor in causing the gain in| 


for 


the | 


$14,- | 


year, 


The Cadillac Homestead 


4 ** 


Buick Plans “Open House” 


* * * 


Chris Sinsabaugh—Detroit Editor 


_ Rigye and Amsterdam, Detroit, is just another street 
corner now, a historical memory of the fact that, for 
more than thirty years, the first Cadillac factory was there, 
and that before Henry M. Leland flung his banner to the 
breezes, Henry Ford struggled there to get a toehold in the 
infant industry as the Detroit Motor Company. Workmen 
are destroying the old building just to convert it into a 
|vacant lot and not to make room for another business 
enterprise. 
One of the cradles of the automobile industry, this old 
| building might well be called, for, in its time, it played a most 
| important part in the development of the motor car. Here 
Henry Ford tried to get going, here Henry M. Leland started 
i with his one-cylinder Cadillac, here was the plant that pro- 
duced what is claimed to be the first high-speed V-type eight, 
here was developed and built the first starting, lighting and 
ignition system in one unit. 
* 
E’LL let K. P. Drysdale tell you all about it. 
for thirteen years advertising manager of the Cadillae 
company. At the present time he is on the personal staff of 
H. M. Leland, who maintains his office in the Dime Savings 
' Bank Building here. 
“The old plant as I first knew it was the home of the 
Detroit Motor Company, of which Henry Ford was man- 
| ager,” said the reminiscent Drysdale. “It was formed by 
| William H. Murphy, Lem Brown, Clarence Black and A. E. F. 
| White, capitalists, who backed Ford in his undertaking. 
| After operating two or three years the stockholders decided 
ito quit and H. M. Leland was called in to appraise the 
machinery, with the idea of winding up the business. 
“For some years Mr. Leland had been building marine 
engines but, sensing the coming of the automobile, he had 
developed a one-cylinder copper-jacketed engine, adapted to 
‘the motor car. After the Detroit Motor Company decided to 
'quit, Mr. Leland told of his automobile idea. A new organ- 
ization was started, the Cadillac Automobile Company, and, 
‘in 1903, the concern produced 2,000 of the single-cylinder 
jobs, which sold for around $900. William E. Metzger was 
brought in as sales manager. The next year, 1904, 3,000 
were turned out and in 1905 the production went up to 6,000, 
In all, 20,000 single-cylinders were produced. 
* + * 
6¢y T was in this same year that Cadillac brought out its 
four-cylinder, which was featured by the copper water- 
jackets. In 1909 Cadillac became a part of General Motors, 
with Mr. Leland still at the head of it. In 1914 the V-eight 
/was then introduced. Mr. Leland stayed on until July 1, 
|1917, when he retired and started the Lincoln Motor Com- 
pany to build Liberty airplane motors for the government. 
'When the war ended Mr. Leland brought out the Lincoln 
automobile in the fall of 1920.” 
Cadillac moved to its west side location from Cass and 
| Amsterdam in 1921, and up to a year and a half ago the old 
factory was used by Fisher Body. Now, however, it has 
outlived its usefulness and is going the way of all old brick 
and mortar. 


. + 


K. P. was 


* * 


| TARTING Saturday and lasting until June 10, Buick will 

be holding a nationwide ‘open house.” Motorists, 
through local advertising sponsored by the parent company, 
| will be invited to participate in a special program arranged 
‘for Buick showrooms in all parts of the country. All of the 
| 3,000 dealers who are joining forces with the factory in this 
tpromotion have made special arrangements for the event. 
Ine feature is that every one will be given a chance to 
drive a Buick. 


* 
NE more lap and Chevrolet executives will have finished 
the long trip which they have been on since April 27, 
‘educating salesmen in modern business methods having to do 
| with the sale of Chevrolets. The next meeting is to be at 
| Dallas, Tex., tomorrow, and then San Francisco on June 2 
| will wind up the trip. After that Messrs. Klingler, Ralston, 
Douglas, Corbett, Lewellen, White, Johnson and Crooker 
may be addressed at General Motors Building, Detroit, 


+ * 








Supervision Boosts Used Car ‘Sales, Cuts Expenses 


Bailey Buick Company of 


Cleveland Eliminated 2 


Of Its Three Used Car, 
Lots for Closer Atten-' 


tion to All Details; 


Trims $50,000 From 
Annual Budget 
NHE Baiiey Buick Company, 14400 


Detroit Lakewood, 
Cleveland's largest suburb, has thor- 


Ave., in 


oughly reorganized its used car de- 
partment during the past year, with 
the result that sales have been in- 
creased, selling expense has been re- 
duced and satisfied customers are 
coming back to deal with Bailey 
Buick when they want a better used 
car, a new car or service for the old 
car. 

A year ago this company, in com- 
mon with many other automobile 
dealers the country over, found 
itself with a fine plant and a re- 
duced volume of business. It had 
a used car inventory of $37,000, 
three used car lots and a used car 
store. Overhead expenses were high 
compared with the amount of dollar 
business being done 

Today the Bailey Company's used 
car inventory amounts to not more 
than $6,200. A year ago standing on 
used car lots were twenty cars, 
which the company had had for 
more than a year. Today there is 
only one used car which 
pany has had on hand 
than sixty days 

Sales of used 
four months of 1931 
cent. greater than for the corre- 
Sponding period of 1930. Used cars 
now are being bought to meet cus- 
tomer demand 

“We have eliminated two 
car lots and the used car store,” 
plains Mr. Bailey, president of 
company. “We now have one lot 
which adjoins the showroom. All 
our used car business is done right | 
there where we can give it more 
careful attention and supervision. 
The result is that we have cut the 
direct expense of selling from 27 
per cent. to 16 per cent. Our cus- 
tomers, a!so, are better satisfied. As 
a result of this change in policy, 
we are positively getting more re- 
peat business than at any time in 
the eleven years this company has 
been in business.” 

The Bailey Company goes after 
used car prospects in about the 
same way that most other sellers 
do, using newspaper advertisements, 
some direct mail advertising and 
telephone calis on selected lists of 
car owners. The management is not 
much inclined toward the use of 
“stunts,” although in the past vari- 
ous stunts have been tried. 

A year says Mr. Bailey, spec- 
tacular selling campaigns were help- 
ful in quickly reducing large inven- 
tories. Now conditions have changed. 


CHRYSLERS 


__ eo 


1930 MODEL 70 
DELUXE SPORT COUPE 
Six Wire Wheels — Fender Well 
Exceptionally well cared for — 


5100 actual miles — equipped with 
Model 77 Motor 


For the Low Price of 


*B95 


1929 MODEL 75 
DE LUXE ROYAL COUPE 
Six Wire Wheels — Fender Well 
Exceptionally Fine Cac 


for 


for the first 
were 12 per 


cars 


used 
ePX- 
the 


azo 


at the Acractive Price of 
$795 


Your car may be used as the down payment 
Balance on easy terms 


THE BAILEY BUICK CO. 
14400 DETROIT AVENUE 
LAkewood 9100 


F. T. Middleton, 
manager, recently tried out one new 
Selling plan which proved quite suc- 
cessful. He had on the lot two late 
model Chrysler cars. After check- 


the com-! 
more | 


e | 


| 


aVINee ee : ns NEWS 


We Would Like to 
Please You, Too! 


Join the Crowd 


THE MANITOWOC (Wis.), 
exchange operates branches 
towoc. 
its origin. 


adjoining territory from which he 
might expect to draw business, he 
obtained the names of Chrysler car 
owners. Then he bought several 
hundred plain government 1-cent 
posta! cards, and on their backs had 
printed brief descriptions of these 
two Chrysler cars, together with 
their prices, as reproduced above 
“Your car may be used as down | 
payment. Balance on easy terms.’ 


This was the inconspicuous notation | 
The | 


at the bottom of the card. 
cards were mailed only to Chrysler 
owners who were driving older or 
lower-priced Chryslers. Within two 
days both cars were sold. 


'lar means a late mode! La Salle was 


promptly sold 

Did it pay? Well, Mr. Middleton 
is a cautious man and is not quite 
sure, but he believes it did pay. 
At any rate his plan soid the cars. 
Some of the benefits of the plan 
cannot easily be measured. One of 
j the indirect advantages is that it 
‘tends to draw Chrysler drivers into 
this Buick establishment, where the 
service department now is prepared 
to handle all makes of cars, and 
where salesmen have new Buicks to 
sell. Especially might this ad- 
vantage result because there is no 
Chrysler sales and service estab- 
lishment anywhere in the im- 
mediate territory served by the 
Buick Company. 

Mr. Bailey 
that much of 


convinced 
suecess of the 


firmly 
the 


Is 


; company in its used car department 


|} proud of their 


is due to the fact that this business 
sets closer supervision than former- 
ly. cars are put in better condition, 
good values are offered and the 
customer is sent away satisfied. 
Contributing also to this success 
probably is the fact that the Bailey 
Buick Company has no salesman 
who has not been with the company 
for at least two years. Whether the 
prospect is reached at his home by 
a personal interview, over the tele- 
phone. by a sales letter or by direct 
contact on the used car lot, he gets 
a real sales argument from a real 
salesman. Mr. Bailey has built up 
and is maintaining what may prop- 
erly be called an “organization.” 
In it are men who know how 
work, men who “fit in” and 
organization. 
sees the solution 


are 


Mr. Bailey of 


ithe whole problem of the automo- 


bile 


| This applies to all departments ol | 


dealer today chiefly in 
of reduced expense and hard work 


the dealer's business. The Bailey 
Company already has trimmed ap- 


| proximately $50,000 from its annual! 


| expense 


used car sales | 


budget, which is a 
sum for a suburban dealer. Never- 
theless, its service business for the 
first four months of 1931 has been 
about equal to that of the corres- 
ponding period one year ago, new 
car sales are only five units behind | 
those of a year ago and used car 


ing the owner list for Lakewood and | business has gained 12 per cent, 


County Dealers Used Car 
and as a result has sold over 500 automobiles since its inception early in November of last year. 
Francis Creek, Reedsville and Valders in addition to Mani- 
Advertisements of the exchange keep the public informed as to the number of cars sold since 
It stresses the fact that it has old over 500 satisfied buyers, and uses these patrons to he!p 


in Two Rivers, 


to | 


terms | 


large | 
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Satisfied Buyers Have 
Purchased Used Cars 


SINCE NOVEMBER 5, 1930 


Manitowoc County Dealers 


USED CAR EXCHANGE 


Exchange 


in securing new customers 


NASH RETAIL SALES 
CONTINUE TO GAIN: 
APRIL TOPS MARCH 


NEW YORK, May 20.—Retail sales 


of new Nash passenger cars in 


| April continued the sharp uptrend | 


eral months. Nineteen states and 
the District of Columbia report 
| registrations of 1,384 for the month, 


gain of 20 per cent. 
This April total for 
states compares with 


the reporting 
1,693 in the 


corresponding month of last year, a | 


off of 18 per cent 
Nash registrations in these 
in the first four months of 
vear amounted to 3,894, as 
pared with 4,772 in the correspond- 
ing period of last year, also a de- 
cline of 18 per cent 
Gains over last year 
by Nash in April in 
reporting states and the 
Columbia. These states were 
ware. Idaho Rhode 
Utah. Gains were made 
four months in New 
Rhode Island, Utah 
trict of Columbia 
Following are the 
trations for April 
1939, and March 


falling 
States 
this 


ia 


were made 
three of 
District 
Island and 
in the 
Hampshire, 
and the 


new 
iS against 
1931 
1931 1931 1931 
Arkansas \4 
Connecticut 130 152 
Delaware ........ 13 a) 
Florida 17 26 
Idaho Ll 8 
Illinois 400 448 
Maryland ob 81 
Minnesota 118 169 
Missouri 127 143 
Montana 23 36 
New Hampshire 60 10 
North Carolina... 15 22 
North Dakota 19 46 11 
Rhode Islard 44 43 42 
South Carolina... 6 10 7 
South Dakota. 15 24 12 
| Utah 27 26 25 


35 


50 
125 
13k 

17 

34 

12 


65 
262 


30 


| West Virginia.. 
Wisconsin 
Dist. of Colv mbia 


216 
30 


1693 1,148 


of this year, as compared with a year 
| ago: 
1931 1939 

Arkansas 
Connecticut 
Delaware 
Florida 
Idaho 
Ilinois 
Maryland 
Minnesota 
‘Missouri . 


342 


| 


218 | 


985 


is a 


consistent 


' Montana és 
New Hampshire 
North Carolina 
North Dakota 
| Rhode Island 
South Carolina 
| South Dakota 


which had been under way for sev- 


By simi- | 48 compared with 1,148 in March, a | 


| 


com- | 


the | 
rf | 
Dela- | 
first | 
' 


Dis- | 


Nash regis- 
April, 


AprilApril Marcno 
17 a 
82 
11} 
23 | 
18 
287 | 


11 | 


Here are Nash registrations in the | 
same states tor the first four months | 


98 | 


54 | 


an 
341 | 


Utah 
West 


Dist 


Totals 


Two Rivers 


Visit Our 
17th Street 
Sales Bldg. 


Botween Franklin and 


Clark Sts. 


newspaper advertiser 
The 


Virginia 
| Wisconsin 
of Columbia 


N 


and distributor 


twenty 


we have 


3 


— 


[INDIANA APRIL CAR 
SALES UP SHARPLY 


(Continued from Page 1) 


Sales contests and special drives 
in certain instances tended to boost 
the registrations of two or three 
{lines of cars, and the introduction 
| of at least two new lines, with one 
or two more to follow, soon was 
seen as a possible stimulant to both 
| the retail and wholesale business of 
the local dealer organization. 

No doubt several of the 
popular lines will conclude the 
month with gains over April, il 
; not the highest totals of the entire 
year. A well sustained spring and 
summer demand is anticipated in 
most quarters of the trade circle 
here 


/PHILA. ASSOCIATION 
RE-ELECTS OFFICERS 


Philadelphia, May 20.—Walter G 
Herbert Herbert Bros., Willys- 
Knight and Whippet destributors, 
1409 North Broad St., was re-elected 
president of the Philadelphia Auto- 
mobile Trade Association at the an- 

j|nual meeting of the directors, held 
iat the association’s headquarters 
The other officers also were re- 
‘elected, as follows: Guy A. Willey, 
Guy A. Willey Motor Company, 
distributor of Graham cars, Termi- 
‘nal Commerce Building, vice- presi- 
dent; J E. Gomery, Gomery- 
Schwartz Motor Car Company, 
Hudson-Essex distributor, 128 North 
Broad St., treasurer, and Paul LI. 
Harper, Harper & Harper, Hupmo- 
bile distributors, 1515 North Broad 
St., secretary. 


more 


DEALER 


May 20.—The 
of Living- 
appointed 


OAKLAND 
N. J., 


NEW 


Livingston, 
Panek Motor Company 
ston Center has been 
Oakland-Pontiac dealer 


years as dealer 


never seen 


such enthusiasm as that displayed 


a r . 
over the new Willys line and the 


” 


1931 franchise. 


—Henderson-Overland Co., 


Youngstown, 


0. 


“oor wire for franchise particulars 


verlaud, Lac., loledv, O 


Willys-Oveclaod, Led., Toronto, Can. 


WILLY 


A Biés SIX priced Nhe a tear 


A POWERFUL EIGHT .. . 


A BRILLIANT KNIGHT... 


NEW WILLYS TRUCES 
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Man and Machines 


URING the past months we in America think that we 
have heard a considerable amount of pessimism talked 
and preached. We have heard the _ business 
discussed forward and back, with pleasant suggestions that 


ne 
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. Detroit, 


it is not a depression at all, 
activity that is to be permanent. We have listened to gloomy 
word pictures of the present and harkened to still gloomier 
prophecies as to the future. We have believed, perhaps, that 
we have become hardened to pessimism. 

Gentlemen, we are amateurs in pessimism. We do not 
know the real meaning of the word. Leave it to an earnest, 
hard-working German gentleman, Oswald Spengler, the dis- 
tinguished historian, to give us the real died-in-the-wool 
article. 

Speaking at the Deutsche Museum in Munich the other 
evening, Dr. Spengler prophesied the doom of the human 
race. 
carnivorous animals that we know as “man” is the machines 
that man himself has evolved to lighten the labor and sorrow 
of his days. The age of machinery, Dr. Spengler explained, 
began in the nineteenth century. Standing on the philosophy 
of materialism, which Dr. 
England, man imagined that machines would save labor, 
“whereas on the contrary machinery has steadily increased 
the amount of labor to be performed.” 

Then further: “The idea of progress cherished in the. 
nineteenth century has become shipwrecked. Every birth is) 
followed by death. 
history does not consist of perpetual progress, 
less struggle of ups and downs. 

“And now the final epoch of western European civiliza- 
tion has been reached. Artificial machinery has more and 
more removed man from nature and nature is taking a 
ful revenge by making man the slave of his own machines. | 
Today the life of man without machinery is unthinkable.” 

Not pitting our puny views against those of a distin- 
guished student of history and interpreter thereof, we wonder 
whether it would not be fairer to say that conditions forced 
the evolution of machinery to supply the needs of a denser 
world population, than to say that man invented his machines 
to lighten his labor. In spite of Dr. Spengler’s pessimism 
there is abundant proof that machinery, necessary to meet 
the demands of a denser population, has incidentally light- 
ened the labors of mankind. Undoubtedly machinery has 
brought evils in its wake. What forward step ever failed to 
do so? Machinery has caused depressions and unemployment 
is the past, as our feeble economic machinery fails to take 


but of a cease- 


up rapidly enough the slack between production and demand. | 


We are experiencing some such phenomenon at the present | 
time. Human greed exists in the machine age, but was it| 


entirely absent from the hand work era of the distant past?) 


In our own industrial life we are seeing the beginning 
of the awakening of industry to its duties to labor. The 
best industrial minds in the world are today considering |} 
methods and means of removing the specter of unemploy- 
ment from the mind of Jabor. 

Is it too much to hope that eventually mankind, which, 
under press of fundamental conditions, invented mac ‘hinery, 
will evolve mastery over the 
thread of evil with the benefits they carried? 
to hope that we shall be able to eliminate the evils, 
holding the benefits? 

We stand on Dr. Spengler’s statement that 
life of man without machinery is unthinkable.” Without 
machinery the vast hordes of humanity in this year of grace 
could not be fed or clothed or sheltered. 
the mind of man is greater than the machines that emanted | 
from it and that it will find a way to master and use for real | 
progress the inanimate servants that netessity has ‘forced 
wpon it 


while 


| The first 


New | 


Canada. | 


depression | 


but a new level of commercial | 


And the agent that will wipe out this puny race of | 


Spengler insists originated in| 


Civilizations come and go and world | 


fear- | 


machines that brought him ¢ a | 
Is it too much | 


“today the 


But we do hold that | 


‘| THREE OUT OF 65 MOTOR 
VEHICLE BILLS PASSED 


Philadelphia, May 20.—Out of six- 
| ty-five bills relating to motor ve- 
| hicles and amending the automobile 

laws of Pennsylvania, introduced in 


| Se state Lesgislature during the 
present session, only three had been | 
| enacted into law by the end of last | 
week. The amended motor vehicle 
code was passed by the House last} 
week and is now in the Senate. 

of the motor vehicle 
| bills signed by Goy. Pinchot, becom- 
| ing law on March 12 last, prohibits 
the counterfeiting of 
buses, or commercial air vehicles, 
and on April 14, Gov. Pinchot also 
signed two bills relating to the 
| serving of processes in civil 
and providing that, in the case of 
non-resident motorists who may 
conceal their whereabouts, service 
may be made upon the secretary of 
revenue. There are other bills re- 
lating to motor 
been passed by both houses, 
not signed by the governor. 


but 


DISTRIBUTE GAS TAX 


TO 21 N. J. COUNTIES 


20.—Checks 


Trenton, N. J.. May 
aggregating $1,250,000 were sent out 
|; by the state comptroller today to 
various county collectors as 
quarterly payment authorized by 
the Legislature last year from the 
gasoline tax. The distribution is on 
the basis of ratables in each county. 

Essex county's share is $310,075.59 | 
and Hudson's $242,548. Other coun- | 
ties receive amounts as _ follows: 
Union. $93,232: Bergen, $91,093; 
Passaic, $90,834: Atlantic, $83,125; 
Camden, $67,470; Mercer, 
Monmouth, $45,160: Middlesex, .$40,- 
307: Morris, $22,068: Cape Mary, 
$19,782: Burlington, $13,651; 
Gloucester, $13,103: Somerset, 
962; Cumberland, $10,203; 
$10,108: Warren, $8,697; 
$6,963; Sussex, $6,403: 
$5.861. 


Salem, 


Ss. C. TO SPEND TEN 
MILLION ON HIGHWAYS 

Columbia, S. C., May 20.—Charles 
O. Hearon, chairman of the South 
Carolina Highway Commission, an- 
|mnounces that in 
months $10,000,000 will be spent on 
South Carolina highways. 
| imately $3,000,000 worth of work 
will be let in June, Chairman 
Hearon stated. Other 
| will be awarded during the sum- | 
mer. 


| DEMONSTRATES FORD COACH 
WITH FREE-WHEELING UNIT 
Montreal, Que., May 20.—For the 
past ten days the Simcoe, Ont., 
‘representative of the Ford Motor 
| Company of Canada, W. H. Young, 
|has been demonstrating a Ford 
‘coach equipped with a free-wheeling 
device found on higher-priced cars, 
'such as the Lincoln, Studebaker, 
Marmon and Hupmobile. 
installation makes twenty-seven ex- 
elusive features found on the Ford 
and on no other car in its class. 


CELEBRATING ANNIVERSARY 

Oklahoma City, May 20 (UTPS).— 
The Parrott Motor Company, Forest 
| Parrott. owner-manager, is celebrat- 
ing its 
| Ford dealership. 
a 


In 1919 Parrott 


| established Ford agency at 


| Okemah, which he operated five | 
to Oklahoma | 


years before coming 
City to purchase 
name to the Parrott 
pany. 


the Universal 
Motor Com- 


| COMING EVENTS| 


| 

| 

| 

| MAY 

| 9-Aug. 9—Berlin, Germany. 
Garage Expcsition 

27-20—New York City, 
trade Council. 

JUNE 


Nationa) Foreigr 


| $-12—Chicago, IN. Radio Manufacturers 
Annua!) Show 

15-18— Madison, Wis. American Society oi 
Mechanical Engineers, Oi] and Gas 
Power meeting 

14-19—White Sulphur Springs, W. Va. An- 
nual summer’ meeting. Society ol! 
Automotive Engineers, 

22-26—Chicago, Ml. American Society for 
Testing Materials, annua] meeting 

SEPTEMBER 


2—Atlantic City, N. J. Annua 
meeting, American Electric Railway 
Association. 

NOVEMBER 
10-12—Chicago, 1. Annual meeting, Amer- 
ican Petroleum Institute, Hote) 
Sievers. 


26-Oct. 


tickets for | 


suits | 


vehicles that have | 


the | 


$56,343; | 


$12,- | 
Ocean, | 


Hunterdon, | 


the next seven | 


Approx- | 


contracts | 


This new | 


seventh anniversary as 4/| 


Internationa) 


If Eualemeetass Comment 


| 


| ‘. ° 
| O arguments can justify the inequitable policy of con- 


tinually selecting one class of citizen to bear abnormal 
and constantly increasing taxation. Individual private car 
owners can, however, comfort themselves with the knowledge 
| . . . 
that, thanks to the progressive policy of car manufacturers, 
| running costs in general and petrol consumption in particular 
have greatly decreased of recent years, to some extent 
‘compensating for the high taxation. 

The most noteworthy example of extreme economy in 
transportation is, of course, found in the “baby” cars, in the 
development of which British engineers have led the world. 
Despite a continual improvement in speed and general per- 
formance these small vehicles are still capable of running 
40 miles to a gallon of fuel under normal, every-day condi- 
tions. Modern cars of all types and sizes show a greater 
economy in operation than has ever before been possible 
owing to their freedom from mechanical troubles, ease of 
/maintenance and the longevity of components such as the 
‘tires. And all these improvements, be it noted, have been 
'accompanied by a steady decrease in list price.-—The Motor 
(British). 


SO 


| 


* * = 


HE warm spring sunshine always inspires the desire to 

clean up and paint up. The good housewife seizes her 
broom and mop and thoroughly renovates the old home from 
attic to basement, while hubby plies the paint brush with 
equal ardor. Truly the clean-up, paint-up campaign has 
| become a national institution. 
All this has significance to the owners of commercial 
haulage equipment. It is time to thoroughly inspect the 
whole transportation system. And besides the usual work 
| of overhauling and putting trucks in proper mechanical con- 
dition, the clean-up, paint-up campaign should be instituted 
here also. 
If a truck is worth operating—if it is worth sending out 
on the streets to represent your business—it is worth putting 
in such shape that it will do credit to you. 

A good cleaning never hurts any truck—and you may 
have vehicles that need paint. Brightening up your trans- 
portation equipment not only adds to its service life. but mul- 
tiplies its value as a means of advertising your business. 

There is a possibility that you may need some new 
trucks. During the past year much equipment has been run 
'despite the fact that it had long since passed the point of 
| profitable operation—and that it was injuring the business 
|it represented from an advertising standpoint. 

Remember, he who needs a new truck and does net buy 

anyway.—Federal Traffic News. 

os + * . 

NHIP-TO-SHORE air mail service, reducing the time 
required for transatlantie mail transportation by several 

hours, will be provided on practically the same schedule as 

‘last year, W. Irving Glover, the second assistant postmaster 

' general, announced orally May 12. 

First use of aircraft this season to speed up delivery of 
mail on the New York end of transatlantic service was made 
on the last trip of the Europa, Mr. Glover explained, and both 
this ship and the Bremen will again carry airplanes for such 
operation. 

While no plans for expanding this serviee have been made, 
Mr. Glover said, there is a possibility that the French Line 
will make some similar arrangement. Ship-to-shore service 
on the European end of transatlantic runs will be practically: 
the same as in 1930, he added, being scheduled to enable air 
mail to make connections as early as possible with continental 
and British lines.—United States Daily. 

+ . + 

HERE were eighty-nine bank failures during the month 

of March in the United States affecting total deposits of 
$43,204,000. While this is a slight increase over the seventy- 
eight failures reported in the shorter month of February, it 
shows a marked improvement over the several preceding 
months: In January 203 banks suspended, and in December 
344 banks closed their doors, according to the Federal Re- 
serve Board. 

On the other side of the picture, twenty-three banks 
which had previousy closed their doors were re- seenet dur- 
ing the month of March releasing total deposits of $9,443,000, 
which had been “frozen.’ 

The bulk of the March bank suspensions was in the Mid- 
dle West, where Iowa reported thirteen, Illinois and Mich- 
‘igan, each eleven; Indiana, eight, and Ohio, seven. As 
opposed to these figures, the total for the six New England 
states and three Middle Atlantic states combined was 
only six suspensions during the month. —Trends and Indi- 
cations. 


| it pays for it 





VAN DER WOUDE HEADS 
SHELL PETROLEUM CORP. 
St. Louis, May 20.— UM CORP. 
of R. G. A. Van der Woude as presi- 


A. L. GROVER HONORED 
Trenton, N. J., May 20.—A. Lee 
Grover, secretary of the State’ 
dent of the Shell Petroleum Cor- | Highway Commission has returned 
| Beration, succeeding U. de B. Daly, | from Washington where he was in- 
|who resigned on Apri] 11, has been | sfalled as a director of the Ameri- 

j announced. lean Road Builders’ Association, 
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This report on costs in parcel delivery is the result of a survey con- 


ducted by the General Motors Truck Company; Pontiac, Mich. 


Automo- 


tive Daily News is pleased to present this entire report in serial form, 
Jomplete text of this report in pamphlet form is available at all General | 
Motors Truck Company’s dealers and distributorships. | 


HE 


ness over 


. ° . . | 
delivery executive who exercises constant watchful- | 
his parcel delivery, along the lines discussed | 


thus far in this report, will find that he can get very definite 


results in 
cost. 


producing more work, 
But in a great many instances careful study of the 


with fewer trucks, at less 


work accomplished by each truck and the cost of producing 
that work will lead to the conclusion that the equipment itself 


is unsuited for 


efficient delivery. 


And in that case it will 


pay the executive to weigh carefully the profit possibilities 
of new equinment to replace unsuitable old equipment. 


Why New Equipment Sometimes ¢ 


Pays—In reaching such decisions, a 
number of basic facts should be 
kept in mind: 

1. Depreciation and interest on the 
investment — which represent the 
new trucks’ purchase price—seldom 
make up more than 12 per cent. to 
15 per cent. of the total yearly cost 
of operating a parcel truck. 

2. Other fixed expenses and the 
running expenses of the truck make 
up from 30 per cent. to 33 per cent. 
of its total operating cost. 

3. The wages of the driver, as- 
suming that helpers are not used, 
will average 52 per cent. to 58 per 
cent. of the total operating expense. 

Those figures are averages, of 
course. But they are based on the 
records of a sufficient number of 
stores t> make them typical. 
these figures as a basis, it is easier 
to see when the purchase of new 
equipment will prove to be profit- 
able. 

If the new 
performance 


truck, 
on the 


through better 
job and in- 


creased stimulus to drivers, enables | 


the driver to increase his daily out- 
put of work by 20 to 25 per cent., 
that in itself will pay for the entire 
new truck investment. 

It the old truck has required fre- 
quent service and repair, the com- 
bined savings in productive working 
time, reduction of shop labor costs, 
and lowering of parts costs, will go 
@ long way toward paying for the 
mew truck investment. 

If the unsatisfactory truck is not 


fully depreciated, a relatively small | 
work accomplishment | 


increase in 
an@ decrease in operating cost for 
a mew truck will pay for the new 
truck investment. 

Four new trucks, which accomp- 
lish 20 per cent. more work, can 
replace five old trucks. Every ex- 
ecutive, in buying new truck equip- 
ment. 
a view 
of trucks 


to lowering the total number 
needed. Frequently the 
Savings in operating fewer trucks 
will more than pay for the new 
truck investment. 

These facts are well worth con- 
Sideration. When present truck 
equipment is not operating satisfac- 
torily from the standpoint of work 
accomplished and cost of operation 
it will pay the delivery executive to 
Study carefully the comparative cost 
of operating the unsuitable and un- 
satisfactory equipment as 
that of new equipment. 
a fair 
other factors—such as 
advertising value, effect 
morale of truck personnel, 
and promptness of delivery, 
probable future loss from the 
trucks—should be weighed in 
final decision. 

The decision to buy should be 
based on facts and figures—not on 
guesswork—as to the value of own- 
ing new truck equipment. 

Measuring The Value of Old 
Equipment 

The parcel delivery executive who 
uses reliable truck records, 
were discussed in the foregoing sec- 
tion of this report, should have little 
difficulty in setting up a sound 
procedure for buying new trucks 
In those records, he Will have a 
clear picture of 
lished and the cost of operation of 
each truck 
And it he has studied the work 
figures and cost figures to determine 
the causes that lie behind them, 


increased 
on the 
sureness 
and 
oid 
the 


is 
In general, 


which equipment 


Operated at a loss. he 


has two main types of information | 


on which to rely in determining the 
profit possibilities of buying new 
equipment as opposed to retaining 
old equipment: 

1. A study of the factors which 


| any 


| livery executive can get, 
; and 
| point out defects which slow up de- 


With | 


| sound 


against | 
Then, with 
idea of relative cost in mind, | 


| commis 


| chairman 


such as | 


| ments 
the work accomp- | 


4 operates. | 
he owns and op | pared with 


ths 
that study will reveal very quickfy | months ended April 


now being | 


reduce work accomplished by any 
given truck. This means a complete 


' summary of time lost by defects in 


the truck itself. 

2. A study of the 
cause excessive cost of operation 
for any given truck, Only excessive 
costs which cannot be eliminated in 
other way than by replacing 
the truck should be considered as 
important in deciding the value of 
the old equipment. 

In addition, there are two more 
types of information which any de- 
whether or 
not he keeps accurate records: 

3. Detailed opinions of drivers, 
mechanics. The driver can 


factors which 


livery, if he is questioned carefully. | 
Mechanics, moreover, learn to know 
the basic structural and mechanical 
defects. 

4. Careful observation of trucks at 
work. Riding on trucks, watching 
them load and unload, or trailing 
them on the route, will oftentimes 
show up major detects—particularly 
if accurate time schedules are kept 
tor the work done, and if poor 
trucks are compared to good trucks 

Placing an Accurate Estimate on 

Losses 

Losses of working time and losses 
through excessive operating costs 
which are revealed in the four ways 
mentioned above, are fairly simple | 
to estimate in terms of dollars and 
cents. 

The accompanying chart shows 
how one operator .makes his esti- 
mate. The items he uncovered as 
sources of loss on this truck are 
typical items. Notice that time lost 
is charged in three ways: ‘1l) on 
the basis of fixed costs per hour 
while the truck was laid up (2) on 
the basis of the operating cost of a 


\ , truck to replace this truck when it 
should plan his buying with | y 


idle, and (3) on the basis oil 
the loss of the driver’s time in op- 
erating the slow, poorly performing 
truck, 

An 


as 


analysis of this kind leads to 
conclusions on the value of 
truck equipment and points 
to the advisability of retain- 
replacing it. 


old 
clearly 
ing or 


(TO BE CONTINUED) 


S. PLANS TO REPLACE 
TROLLEYS WITH BUSES 

Newark, N. J., May 20.—Public | 
Service Co-ordinated Transport has | 
applied to the board of public utility 
for permission to 
tor trolley 


The lines 
Avenue, 
Square 


‘sioners 


Substitute buses cars on 
five lines in Jersey City. 
are Greenville, Jackson 
Montgomery Street, Journal 
and a line running between Ex- 
change Place and Union City. At- 
torneys for independent bus oper- 
ators asked Joseph  Autenreith 
of the public utility 
heard the application 


board, who 


| to have the full board hear the peti- 


tion. They said the question was 
too important to have one man make 
a decision. 


SHIPMENTS OF ELECTRIC 
TRUCK OFF IN APRIL 
Washington, May 20.—April ship- | 
of electric industrial trucks | 
and tractors, by the ten leading | 
manufacturers totaled 71 as com-| 
93 in March and 112) 
in April, 1930, the Department of | 
Commerce states. During the four 
30, shipments | 
totaled 258 trucks and tractors as| 
compared with 498 in the 1930 pe- | 
riod, and 710 in the 1929 period. | 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAIi.¥ 
NEWS BRING RESULTs 


Lower 


THE COST OF UNSUITABLE EQUIPMENT 


typical 
store 


Below is shown a 
as made by a Michigan 
one year’s operation. 

Time Losses 
Excess idle time in 
Time lost from _ 
Time lost by slow 


the shop: 
body 
*rage speed 
Total time lost 
Cost of lost time at 11 
Cost of operating extra 
Estimated cost of driver's 
Operating 
Excess fuel cost, 
Excess oil cost at 
Excess repair cost 


cents per 
lost 


mile 
mile 


at 06c 
0024 


per 
per 


Total excess cost of operating 
LUXE SERVICE 
May 20 
operating from 
Bus Terminal 
new de luxe motor 
to New York, Balti- 
and Wilmington 


NEW DE 
Atlantic City, N. J., 
Lincoln lines, 
International 
announce a 
service 
Washington 


The | 
the | 
here, | 


coach 
more, 
Del. 


exec 


hour 
truck during 
time 

Losses Over Average 


estimate of 
cutive, 


ATT ingeme =n 


lost 


old 


| SEIBERLING 


Akron, 


ber 


compared 


March 


loss 


tor 


of 


Company 
of $60,769 
preciation, 


on an old parcel truck 
The figures are based on 
Hours 
376 

21 

140 


Cost per Yr. 


: wor 
lixed costs.. 


time 


Other Trucks 


PROFIT 


$60,769 IN APRIL 


May 20.— 
reports 
interest 
but before Federal taxes, 
$4,700 


Seiberling Rub- 
April 
alter 
ot 


with profit 


ynamic 


DETROIT 


Looking west toward 


Ambassador Bridge 


HE panoramic splendor of dynamic Detroit runs 
for miles below the windows of the Fort Shelby 
Hotel. q Detroit in toto is before your very eyes 
. . . @ntrancing your imagination and revealing 
most impressively the magnificent reward of enterprise. q Fort Shelby, 


too, mirrors this era of resplendent achievement. Its superb . . 


parable service, its tempting... 


| 
| 
| 
| 
| 
| 
| 
} 


; ning at 
| 1929. 
brakes for 


| cent. 


5 


——— 


Delivery Costs 


|MIDLAND STEEL BRAKE 


SHIPMENTS UP 25% 


Detroit, May 20.—Midland Steel 
Products Company during the first 


| four months of 1931 shipped 25 per 


more of its mechanical four- 
wheel brakes than in the same pe- 
riod of 1930, according to E. J. Ku- 
las, President. 

May shipments of brakes are run- 
the highest level since April 
The company is_ supplying 
eight automobile makers. 


| U. Ss. RUBBER TO BOOST 


| duction 
| tuck, 


| 


profit | 


j 
and de-| 
| Brake 
_ | White is proprietor, 
in | new 


OUTPUT AT NAUGATUCK 
Hartford, May 20.—United States 
Rubber Company will increase pro- 
at the plants at Nauga- 
increasing operations from 
three to five days weekly, starting 
June l. 


IN LARGER QUARTERS 
Waterbury, Conn., May 20.—Bob's 
Service, of which Robert 
has moved into 
and larger quarters at 51 Union 
st 


. incom- 


delectable food, and its luxurious .. . 


comfortable rooms, are just a few of the reasons why the fame of this 
great institution has become international. q Hotel Fort Shelby is located 


in the heart of Detroit's shopping, theatre, financial, 


wholesale districts . 


insurance and 


.. all of its 900 units are equipped with servidor 
and private bath. Rooms as low as $3.00... suites $10.00 and upwards. 


Motorists are relieved of their automobiles at the door without 


service charge 


“Aglow with Friendliness,” 


HOTEL 


= 


“AGLOW WITH 


Eg. J. 


BRADWELL, 
DETROIT 


Write for free road map, and your copy of 


our unique and fascinating magazine. 


S eloy. 


FRIENDLINESS” 


Manager 
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Ohio April Sales Up 68%; 
Decline From 1930 Is Cut 


NEW YORK, May 20.—Retail sales 
of new passenger cars in Ohio 
in April made a substantially better 
showing in relation to last year than 
in any preceding month of this year. 
The April total in this state was 
17,736, as against 24,780 in the cor- 
responding month of last year, a 
decline of 28 per cent. | 
The falling off in March from a | 
year ago was 33 per cent., that in| 
February was 35 per cent., and that 
in January, 38 per cent. 
A good seasonal upturn 
place in Ohio last month, 
comparing with 10,542 in the pre- 
ceeding month, an increase of 68 
per cent., a greater than normal 
gain. 
For 
year, 
gated 


i* 


also took 
the total | 


the first four months of this 
new car sales in Ohio aggre- | 
43,340, as compared with | 
64,581 in the corresponding period | 
of last year, a decline of slightly | 
Jess than 33 per cent. | 

Six makes of cars were more 
heavily registered in Ohio in April 
than a year ago, while four cars 
set up gains for the first four 
months over 1930. The cars show- 
ing increases in April were Auburn 
Cadillac, Chevrolet, De Soto, Stutz 
an@ Willys: Those making gains 
for the longer period were Auburn, | 
Cadillac, Cord and Willys 

Following are the _ registration 


totals for, Ohio, by months for this 


| February 


| Ohio, by 


| Austin 
| Buick 


| De Vaux 
| Dodge 
| Durant 


| Ford 

| Pranklin 
| Graham 
| Hudson 


year and last, with the rate of de- 
cline from a year ago indicated: 

% de- 
1930 cline 
10,953 38 
12,936 35 
15,912 33 
24,780 28 


64, 581 


1931 
January ‘ 


March 
April 
33 


Totals .43,340 


The following tables contain com- | 
for | 


figures 
this year 


registration 
cars, for April, 
March, 1931, and for 
period of both years. 
Apr. Apr. Mar. 
1931 1930 1931 
416 127 249 
9 . 
595 714 
103 2 
5,220 5,194 
509 549 

15 


17 
387 377 
] ® 


parative 


and last, 
four months 


Auburn 


31 
3,050 
292 
14 
204 


Cadillac 

Chevrolet 
Chrysler 

Cord 

De Soto 


437 
63 
517 
095 
42 
147 
187 
169 
60 
30 
83 


604 
198 
760 
9,943 
84 
376 
341 
256 
82 
34 
116 


51 
317 
3,250 
11 
75 


Essex 


Hupmobile 
La Salle 
Lincoin 


Marmon 39 


the | 


240 | 


97 | 
18 | 
11 | Nash 





Oakland 
Oldsmobile 
Packard 
Peerless 
Pierce-Arrow ... 
Plymouth 
Pontiac 


Studebaker 
Stutz 
Viking 
Whippet 


| Willys 


Willys- Knight 
Miscellaneous 


Totals 


*Not on the 


336 
157 
589 
118 
44 
34 
359 
925 
67 
336 
7 

3 
29 
525 
119 
3 
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344 
259 
751 
229 
104 
50 
570 
1,031 
85 
439 
4 
25 
270 
483 
178 
54 


FOUR MONTHS 


Auburn 


| Austin 
| Buick 

8 | 
306 | 


Cadillac 
Chevrolet 


| Chrysler 


Cord 
De Soto 
De Vaux 


| Dodge 


Durant 
Essex 
Ford : 
Franklin 
Graham 
Hudson 


| Hupmobile 
107 | 


La Salle 
Lincoln 
Marmon 


Oakland 


1931 
968 
37 
1,366 
208 
12,339 
1,045 
47 
796 
1 
1,057 
200 
1,287 


12,636 


97 
347 
505 
406 
112 

65 
266 
723 
386 


148 
100 
395 
52 
35 
ll 
177 
518 
38 
227 
0 

6 
102 
279 


i, 736 24, 780 10, 542 


market at that time 


1930 
319 


1,528 

138 

14,526 

1,126 

36 

1,107 
* 


1,431 
526 
1,948 


26,843 


306 
689 
880 
661 
169 

77 
396 
838 
628 


1,539 
276 
146 
90 
710 
2,199 
162 
893 
17 
18 
439 

1,376 


1,803 
455 
269 

99 

1,108 

2,355 
233 

1,068 

20 

64 
720 
1,299 
399 447 
132 129 
43,340 64,581 


Oldsmobile 
Packard 
Peerless 
Pierce-Arrow 
Plymouth 
Pontiac 
Reo 
Studebaker 
Stutz 
Viking 
Whippet 
Willys 
Willys-Knigh 
Miscellaneous 
Totals 


*Not on the market at that time. 
CONSISTENT ADVERTISING 
BOOSTS GILLETTE RUBBER 
Minneapolis, Minn. May 
(UTPS).—Persistent local 
ing made it possible for the Gillette 
Rubber Company of Eau Claire, 
Wis., to maintain full twenty-four- 
hour production schedule during a 
period of subnormal business, Sales 
Manager Clyde van Gordon told 100 
Minnesota tire dealers at a meeting 
here. By sticking to policies the 
company has risen from  thirty- 


ninth to eighth position in the tire 
industry in the past three years, he 
said. 


NEW REFINISHING SHOP 


N. Y., May 20.—George 
24 Silverdale Ave., has 
the Miller Auto Paint 
Shop, in which machinery and 
equipment have been installed for 
complete body rejuvenation and re- 
cars, 


Buffalo, 
F. Miller, 
established 


finishing work on 
trucks and buses. 


passenger 


20 | 
advertis- | 


AUTOMOTIVE INDUSTRY 
FACTOR IN “AD” EXHIBIT 


Philadelphia, May 20.—Leading 
factors in the automotive trades 
are represented among the wide 
variety of interests associated with 
the Philadelphia Advertising Ex- 
hibition slated for the Belleyue- 
Stratford Hotel on June 1, 2 and 3. 
This will consist of a display of 
what Philadelphia business and in- 
| dustrial concerns are doing to ad- 
vertise the city. 

Among those represented are John 
Warren Watson Co., Edward G. 
Budd Manufacturing Company, 
Electric Storage Battery Company, 
| J. G. Brill Co., David Lupton’s Sons 
Co., Westinghouse Electric and 
Manufacturing Company, and the 
Automobile Club of Philadelphia, 
The exhibition is under the spon- 
sorship of the Philadelphia Busi- 
ness Progress Association, with the 
co-operation of the Poor Richard 
Club. A list of judges, consisting 
of men and women prominent in 
advertising and other fields, has 
been selected for the event. 


WIN APRIL HONORS 

Jersey City, N. J. May 20— 
Robert L. Edwards and William G, 
| Armbruster, salesmen for the local 
Pierce-Arrow dealership, have won 
high honors in the Pierce-Arrow 
Producers Club. In addition to 
landing the award of a loving cup 
they captured first place for April, 
each man making his quota of 100 
per cent. 





CURRENT PRICES OF PASSENGER CAR MODELS 


‘ AUBURN—8-98. 127 W. ‘ 
Standard Models,not including free — 
2-dr. Brougham, .945'Con. Cabriolet. .1.045 
4-dr. Full Sedan.9$95 Con. Phae. Sed °1,148 
B Man’s Coupe.995! 

AUBURN—8-98 A. 127 W. B. 
Custom Models, including free wheeling 
5 4-dr. Sedan...1,195|Cabriolet (R S). 1,245 
B. Man's Coupe.1,195/5 Con. Pha. Sed.1,345 
§ 2-dr. Brough.1,145/ 

AUSTIN—4 cyl. 75 W. B. 
Business Coupe. .330|\De Luxe Coupe 
Standard Coupe .395|/2 Cabriolet 
Runabout .....- ree 

BUICK—8-5 5 114 W. B. 

2 Bus. Coupe...1, ae 5 Phaeton . «1,055 
5 2-dr Sedan...1,035!4 Spt Coupe... .1,055 
4 Spt. Roadster. 1,055'5 4-dr Sedan. . - eoae 095 

4 Conv. Coupe . -1,095 


BUICK—8-60. 118 W. B. 
2 Bus. Coupe...1,285|5 Phaeton ...... 1,335 
4 Spt. Coupe.. a —_— Roadster. .2 01,335 
4-dr. Sedan...1,355 
SuIcE—s- 80. 124 W. B. 
4-€eupe .... 53515 4-dr. Sedan... 
BuIcK—s- 90. 132 W. B. 
4 Spt. Roadster.1,610 5 4-dr. Sedan.... 
7 Touring 620 4 Cony. Coupe ..1,785 
2 Spt. Coupe. 1,720) 7 4-dr. Sedan.. "1935 
5 Coupe 1'765) 7 Lim. Sedan... ae 035 


CADILLAC—V-8. Fisher Custom. 134 W B. 
2 Coupe . 2,695|2 Con. Coupe... .2,945 
5 Coupe .2,795|7 Sedan 2,945 
5 Sedan .......2,795'5 A. W. Phaeton,3,795 
5 Town Sedan..2,845|7 Imp. Sedan... .3,095 
2 Roadster 2,845)7 Touring (Fleet- 
5 Phaeton pet. “GOMOD nnc vane de 
CADILLAC V-12. 140 W. B. 
2 Coupe 3,795!7 Sedan (143 
5 Coupe - 3,895} W, Budicccess 
5 Sedan 3,895|7 Touring 
Roadster .... 3,945'7 Imperial Sedan 
5 Town Sedi in. "3 945| (143 W. B.)...4,345 
Phaeton 4,045/A. W. Phaeton. .4,895 
Con. Coupe . 4,045) 
CADILLAC—V-16. 148 W. B. 
Fleetwood Custom. 
+ -5.350/2 Coupe ........ ‘eee 
.5,750'2 Con. Coupe ...6,900 
"6. 950 
. -6,950 


525 


550 


1,785 


195 


4,195 


2 Roadster *e 
A. W. Phaeton. 
2 Coupe .»-5,800}5 Club Sedan 
5 Coupe oo. 9s0(2 sedan es. 
5 Club Sedan... .5,950'5 Sedan Cabrio..7,125 
5 Sedan oo me 950 7 Sedan 7,225 
5 Sedan Cabrio.6,125 5Imperial ..... 7 300 
7 Sedan «+++ -6,22515 Imp, Cabriolet.7,350 
5 Imperial 6,300/7 Imp. Sedan. ...7.525 
5 Imp. Cabrio. ..6.350/Town Cabriolet 
5 Phaeton ; ‘6, 500! (Opera seats) .8,750 
7Imp. Sedan...6,525\Town Cabriolet 
Town Cabriolet win- 
(opera seats).. 8, 
Town Cabriolet, Cabriolet 
(q’rter win.).6,525| (leather 
Town Cabriolet, quarters) 8.750 
(full leather).6,525'Lim. Brougham .8,750 
Lim. Brough’m.6,525|Town Brougham.9,200 
Town Brougham.9,700 
CHEVROLET—6-Cyl. 109 W. 
2 Roadster 475|2-4 Sport Coupe 
2-4 Sp. Roadster.495| (5 windows).. 
5 Phaeton ... .510/5 Coupe . 
2Coupe (3 win. )..535|5 Sedan 
2Coupe (5 win.) 845) Special Sedan. 
5 Coach .545'Con. Cabriolet 
Lan. Phaeton .... 
CHRYSLER—"6.” 6-cyl. *%17574 0. A 
2 Business Coupe jSedan .,... 
(5 wire wheels) .865|Coupe 
2-4 Coupe (RS) 5 Phaeton 
- we wheels) 8&5|Con. Coupe 
Cou . 885) 
CHRYSLER—3- cyl *186% 0. A. 
2-4 Roadster ...1,595/5 Royal Sedan 
£ necial) -1,5C5 


2-4 Royal Coupe 
(Standard) ..1 495|2-4 port Roadster 
5 Royal Sedan (6 wire wheels) 1,595 
ois 525/2-4 Con. ‘ener 
.1,970 


(Standard) 
2-4 Royal Coupe | acai” Phaeton 
*187% O. A. 


(Special) ... 
CHRYSLE oe ee 
De Luxe Models 

2Coupe (R.S.)..1525)4 Con, Coupe 
4Roadster . 1545; «(R. 8.).. -.. 1585 
5 4-dr. Sedan 1565/5 Phaeton .......1970 

CHRYSLER—Imperialt. 8-cyi, 211 O. A. 
S8edan ...... -2,745/7 Sedan Lim.,,.3,145 
5 Sedan (Cl.C).2,845/2-4 Cus, Coupe.. 3,150 
| EE 

CORD—8-eyl. 13714 W. B. 


45! 

Sedan 2,395/Cabriolet ... -2,495 
Brougham _....2,395|/Phaeton Sedan. .2,595 
DE SOTO-—Six. *169%, O. A, 

2 Stand. Coupe ..740|2-4 Roadster 795 
2-4 Coupe (RS) .775!2-4 Con. Coupe ...825 
5-4-Dr. Sedan....775}) (R.S.) .... 795 


0 


5751 
595 


SOTO—S8-cyl. *177 O. A. 
2 Bus a Zo. Coupe 965'5 Touring . 
2-4 Road. (RS)..995!5 De L. Sedan...1,065 
5 Stand. Sedan.. 995 2 4 Con Coupe 
2-4De L Coupe o } (RS) 1,0 
5 a 


DE VAUX—6 cyl. 113 W. B. 
PRGMIOR . 6éccéous 595|Standard Sedan 
Standard Coupe ' (4 wood wheels, 

(4 wood wheels spare rim) 
spare rim).....625\Special Sedan 
Business Coupe (5 wire wheels, 
(5 wire wheels, spare mounted 
one in os 
fender well)....645|Custom Coupe. 
Custom Sedan 


DODGE—Six. *176% 0. A. 
2 Busifless Coupe 735|5 4-dr. Sedan.... 
2- , en Coupe 938 \9- 4-dr. Phaeton.. 
2- 4 Roadstr (RS) 738) 
DODGE—Six. 
Business Coupe 


175 

4 Con. Coupe 

R. 8.) 

114% W. 

j2 Business Coupe 

(5 wire wheels) 815! (6 wire wheels) 850 

2-4 Coupe (R.S.) |2-4 Coupe (R.S.) 

(5 wire wheels) 835| (6 wire wheels) 870 
15 Sedan (6 wire 

wheels) wheels) 88 


DODGE—Eight. 118 W. B. 


2-4 Roadstr (RS) 995/5 Sedan.. 
2-4 Stan. Coupe 2-4 Con. 
GRAD scsases 1,025| (R.S) . 
DODGE—Eight, 118 W. B. 
2-4 Coupe (R.S.) 5 Sedan (6 wire 
5 wire wheels)1,095| wheels) 
5 Sedan (5 wire 
wheels) 
DURANT—619 6-cyl. 
5 4-dr. Sedan... 695 
DURANT—610 4-cyl. 112 W. B. 
Business Coupe {Coupe (R. 8.) 
(wood wheels)..735| (wire wheels).. 
Business Coupe ‘Sedan (wood 
(wire wheels)...750| (wheels) 
Coupe (R. 8.) {Sedan (wire 
(wood wheels)..755! wheels) 
DURANT—612 '6 cyl. 112 W. 
Business Coupe 'Sedan (wood 
(wood wheels).760, wheels) 
Business Coupe | eyheels (5 wire 
if 
: 


5 Sedan (5 wire 


awiete a wee 
Coupe 
coon henaeee 


112 W. B. 


-770 


(wiré wheels) .775 
Coupe (R. 8.) 
(wood wheels) .780) 
Coupe (R. 8S.) 
(wire wheels). .795| 
DURANT—614 6 
De L. Coupe 
6 dem. wood 
wheels) ...se0.. 
De L. Coupe 
(6 dem. wire 
wheels) 965) 
ESSEX—6-cyl. 113 W. B. 
--+» 5695.5.Town Sedan ,. 
595\|5 Touring Sedan. 775 
. 645:7 Sedan 
-695) (119 w. b.)..... 89. 


cyl. 112 W. B. 
De L. Sedan 
(6 dem. wood 
wheels 
De L. Sedan 
(6 dem. wire 
wheels) 


965) 


2 


3 

4 Coupe (R.S.) 
o Reena. Sedan. 

4 Sport Roadster 725) 


re ay A. 4-cyl. 10314 W. 
Roadster ..... 430/4 Victoria..... 
Phaeton ,. 435/5 De L. Phaeton 
De L. Roadster 475'5 Standard Sedan 
5 Tudor Sedan.. 490) (3 windows)... 590 
Coupe 490'4 Cabriolet 595 
Sport Coupe. 500'5-4-dr. De Luxe 
De L. Coupe.. 5251 Sedan (2 win.) 630 
5 Town Sedan... 630 
FRANKLIN—Transcontinent. 6-cyl. 132 WB. 
5 Sedan 2,295\Vic Brougham. .2,395 
Coupe 2,345\Pursuit : 2,495 
Con. Coupe 2,395'Town Sedan. ... .2,425 
FRANKLIN—Transcontinent. See, | 132 WB. 
Roadster (6 wire 17 Sedan. 0+ 28,47 
wheels) ...... 2,345 Sport Salon. |: " "21595 
5 Special Sedan.2,425 Spec. Limousine.2,725 
FRANKLIN—De Luxe. 6-cyl. 132 W. B. 
Cc -.-2645Speedster (5 wire 
-2,695; wheels) 2,845 
5 Pirate Tour. ..2,695\7 Sedan ¥ 
7 Pirate Phaet.2,695\7 Limousine. ..,.2,995 
Club Sedan 2,745|Town Berline (6 
Con. Coupe....2,765| wire wheels). )3,195 
Town Sedan...2,775|Con. Speedster. .3,495 
Vic. Brougham. 2,795) 
GRAHAM—Prosperity. 6 cyl. 113 W. 2 
Coupe 785|\Sedan .... 
Town Sedan 795Coupe (R.S . * see 
SU ANEN—Clanters. 6 cyl, 115 w. B. 
Coupe ; .945)Coupe (RS.) ... 
Roadster (R.S.)..945|Sedan 00+ 995 
Town Sedan . .975] 


B. 
580 
580 


eerenee 


1,035 Coupe 


5 2 Coupe 


> 2Stand. Coupe.. 


985 2- 


6 
0 


GRAHAM—Special. 
985IC 
Roadster (R.S.)..98! 
Town Sedan 1015 
GRAHAM—Special. 
Coupe 
Coupe (R.S.) 
Graham—Custom,. 8 
Sedan 
7 Sedan 


8 


1945) 
HUDSON—8-cyl. 
5 Coach 
4 Coupe (RS) 
HUDSON—8-cyl. 


5 Brougham ... 


cyl 
upe 


Sedan 


cyl. 


cyl, 


119 W. B. 
875|5 Town Sedan... 
895'5 Stand. Sedan.. 

.-925|Sport Roadster.. 

126 W. B. 

5 Tour. Sedan. .1,145|7 Fam. Sedan. 

-1,195/5 Club Sedan 


Rs) 


120 W. 
.1185|Sport Sedan 
1225'Sedan ; 

134 W. 
1895| Limousine 


B- 025 
1035 


B. 
.1235 


-945 
-995 


-1,195 


- 1,445 


HUPMOBILE—Century 6, 114 W. B. 


5 Sedan 
Com, Coupe 
2 Coupe (R. S.). 


5 Sedan 
2 Coupe (RS). 
2 Com. Coupe.. 

HUPMOBILE—Series 
5 Sedan 


2 Coupe (RS). 


Cc. 


995jCabriolet (RS)). 


-995|/Roadster 
HUPMOBILE—Century 8. 
1,295/2 Cabriolet (RS) .1, ane 
-1,295|5 Phaeton . 1,350 
-1,295/2 Roadster (RS).1,375 
121 W. 
errr 1,595/Victorla Coupe.. 
.1,595|7 Spt. Phaeton. . 


(RS). 
118 W. 


-1,050 
1,050 
-1,075 


2 Cabriolet (RS).1,595|5 Town Sedan... 
4 1,615! 


Coupe 
HUPMOBILE—Series 


5 Sedan 
2 Coupe (RS).. 


4 Coupe 1,915 
HUPMOBILE—Series 


7 Sedan 
Victoria Coupe.2,295| 


A. 


U. 


125 


137 W. 
2,295|Sedan Limou... 


Ww. 
1,895!Victoria Coupe. 
.1,895|7 Spt. Phaeton. 
2 Cabriolet (RS).1,895)5 Town Sedan. 


-1,915 
.2,005 
-2,005 


B. 
-2,445 


All Hupmobile models include free wheeling 


LA SALLE—8-cyl. 
Custom 

2, 195|5 Town Sedan. 
-2,295'7 Sedan ..... 
omy et Imp. Sedan 


Fisher 
2 Coupe 
S Sedan .cccce 
2Con. Coupe 
5 Coupe -2,295 
LA SALLE--8-cyl. 


134 W. 


134 W. B, 


Fleetwood Custom 


2 Roadster 
7 Touring 
5 Sedan Cabrio.3,245| 

LINCOLN—8-cylL. 
Standard 

4 Sport 


Phaeton ......4,400 


7 Sport Touring. 4,400/4 Sport Phaeton 
4,600} T.C.) 

4 Con. 
4,600|5 Sedan 
7 Sedan 
7 Limousine ,... 


LINCOLN—8 cyl. 


5 Coupe 
5 Town Sedan 
(2 windows). 


2 Coupe 
(Judkins) 

4 Berle (2 win.) la 
(Judkins) 5, 800) 
Berline (3 win.) A. 
(Judkins).....5, wes 

Limousine 
(Willoughby)..6, ra 

Con. Phaeton) 
(Derham).... .6,206/ 

Con. Coupe 
(Dietrich)... , .6,400] 


145 
Models 
Town Sedan 


..-2,245|5 Sedanette ... 
2,345/5 A. W. Phaeton.3,245 


WwW. B. 


(3 windows). 


Coupe.. 


145 W. B. 
Custom Models 


Con. Sedan 
(Dietrich)..... 
. W. Cabriolet 
N.C. (LeBaron) .7,100 


. -2,345 
++ +2,475 
- 2,595 


. 3,245 


4,600 


4,600 5 
4, 700 


4,900 
, 5,100 


- 6,800 


W. Brougham 


(Brunn) 

W. Cabriolet 
S.C. (LeBaron) - 7,300 
A. W. Cabriolet 


Panel Brougham 
(Willoughby) .. 


-7,400 “ 


Lincoln models include free wheeling. 


MARMON—70. 1 


5 Sedan 995;2 
MARMON—338. 


5Sedan ... 
5 Club Sedan : 2, 345 
MARMON—16-cyl, 
5 Sedan 
2Coupe ... -4,795 
5 Cl. Cp. Sedan. 4,845 
5 Victoria 4,845 
NASH—6-60. 
Coupe 
dr. Sedan 
Coupe (RS) 25 


6-cyl, 
795| 4-dr. 
795| Touring 


12% 


145 W. B. 
Coupe .,. 

7 Sedan 

5 Con. 


sebesao% 4,775| 2 Con. 


Ww. B. 
-950|4 Vic. Coupe ..... 
Con. Coupe 

130-136 W. B, 
© adam ss occas 1,895|2 Con. Coupe .. 
2 Stand. Coupe. 2, rb j7 Sedan ........ 
05/7 Limousine 


Sedan .. 
7 Limousine ,... 
114% 
Sedan 


w. 


.995 
-1,045 


-2,395 
-2,495 
. 12,595 


4,875 

4,975 
-4,995 
5,075 


B. 


(Recent price changes in bold face) 


-995 


NASH—8-70. &-cyl. 11614 
COE icc beeen ae 945) 4-dr. 4 By re 
4-dr. Spec. Sedan.955!4 Con. Sedan.... 
Coupe (RS) 975!) 

NASH—8-80. 8-cyl. 
COND oc ccsenees 1,245'4 Con. Sedaa....1,3 
Coupe (RS)....1,285|/4-dr. Town Sed 
4-dr. Sedan ....1,295! 
NASH—8-90. 8-cyl. 

Sedan (124 Coupe 
B.) . 1,565; Victoria ° 
7 Touring .1,595! Ambassador 
Fee 1,695|7 Sedan ‘ 
Cabriolet ...... 1,695'7 Limousine 

**OAKLAND—8-cyl. 117 W. B. 
CONG 6i3.baseves .997|\Con. Coupe..... 1,097 
2-dr. Sedan 997\4-dr. Sedan ....1,097 
Sport Coupe....1,077,\Custom Sedan...1,157 

OLDSMOBILE—6-cyl. 1131 W. B. 

Standard Models 

2-dr. Sedan .....845|4-dr. Sedan 
Business Coupe...845/Con. Roadster.... 
Sport Coupe ....895/Patrician Sedan. .960 

OLDSMOBILE—6-cyl. 11314 W. B. 

De Luxe Models 

910|4-dr. Sedan 
.910|Con. Roadster. 
.960' Patrician Sedan. 1,025 
Eight. 12712 W. B. 


995 
1,075 


12) W. B. 


133 W. B. 


4-dr. (RS).... 
Ww. 


2-dr. Sedan 
Business Coupe.. 
Sport Coupe 
PACKARD—826 
errr 2,385! 
PACKARD—833 Eight. 13442 W. B. 


2 Roadster -2,425'5 Club Sedan... .2,675 
4 Phaeton 2,425|4 Sport Phaeton.2,725 
2 Coupe ........ 2'525|7 Sedan ........ 2,785 
7 Touring ...... 2,525|7 Sedan Lim.. ‘12/885 
2 Con, Coupe...2,550/Conv. Sedan. ... .3,465 
5 Coupe ........ 2°6751 
PACKARD—840 Eight. Ww. B. 
De Luxe 
.3,490}4 Sport Phaeton .3,790 
3.49015 Sedan ........ 3,795 
2 Coupe 3,645}5 Coupe ......0. 3,850 
7 Touring 3/595 5 Club Sedan... .3,950 
2 Conv. Coupe. .3,595! 
PACKARD—845 Eight. 
De Luxe 
..4,150/7 Sedan Lim ....4,285 
PEERLESS—Standard 8 .118 W. B. 
>» Sedan 1,495|5 Brougham .,..1,545 
2 Coupe (RS)...1,495|2 Cabriolet R.S..1,595 
5 Club Sedan ,.1,545! 
PEERLESS—Master 8. 125 W. B. 
5 Sedan 1,995'5 Brougham 
2 Coupe (RS) ..1,995!2 Cabriolet 
5 Club Sedan.. .2,045) 
PEERLESS—8-cyl. 125 W. B. 
De Luxe Master 
2,320|Brougham 
2 Coupe 2,320! Cabriolet 
Club Sedan ....2,370} 
PEERLESS—Custom 8. 138 W. 
2 Coupe (RS)...2,795/5 Brougham 
BROGED .ccccess 2,795|7 Sedan 2,945 
5 Club Sedan...2,845'7 Limousine . 3,145 


PIERCE-ARROW—43. 8-cyl. 134 W. B. 
2-4 Coupe oS) 2 <apert Roadster 
5 Sport Tourer .2,895 . 

PIERCE-ARROW—43. 8-cyl. 137 W. B. 
5 Sedan ........2,685/7 En. Dr. Limou.3,145 
5 Club Sedan. ..2,835/5 Con. Sedan... .3,650 
7Sedan . 2,995) 

PIERCE- anaoy--=. 
5 Tourer ,450/4 Spt. 
2-4 Spt. BE |s Club Sedan. ..3,745 

(RS) 3,450/7 Sedan ae 825 

}5 Club_ Berline. 31945 

3,650/7 En. Dr. Limou.3,995 
5 Sedan oecnnecea 

PIERCE-ARROW—41. 8 cyl. 

7 Spt. Tourer. ..4275|7 Sedan 

2-4 Con. Coupe }7 En, Dr. Limou., 

(R.8.) 4275| 

PIERCE-ARROW—41. 8 cyl. 147 

Le Baron Custom Group 

2-4 Coupe (RS).5100/Formal Town 

5 Coupe Victoria.5100| Brougham 
5Con., Sedan ,..5200'Formal Town 
5 Spt. Sedan ...5375} Car. 
7En. Dr. Lim..5975|Formal Town 

Landaulet ... 

All Pierce-Arrow models include 
wheeling. 

PLYMOUTH—4-cyl, *167 O, A. 

2 Bus. Roadster. ..535)5 Phaeton ........ 625 
2 Bus. Coupe. «02.565 2Coupe (RS).....625 
2-dr. Sedan,.,...565/4-dr, Sedan. -625 
4 Roadster .......610|4 Con, Coupe...... 695 


14042 


4 Phaeton.. 
2 Roadster 


14542 W. B. 


7 Sedan 


Sedan . «2,370 


. 2,845 


8-cyl. 142 W. B. 
ptesen. .3,750 


2-4 Con. Coupe 
(RS) 


147 7 = 
“4985 


Ww. B. 


- 6250 


- 6400 
free 


> Sedan 


5 9 Sedan 


i ee cyl. 112 W. B. 
Sedan. .772;}\Con. Coupe....... 842 
Coupe 772\4-dr Sedan..,....842 


Sport Coupe 812'Custom Sedan... .882 
REO FLYING CLOUD—6 cyl. 125 W. B. 
1,695|)Coupe ne 1.695 
REO ROYALE—8 cyl. 131 W. B. 
Sedan Victoria. .2,145!Coupe 2,145 
REO ROYALE—8 cyl. 
..2,745'Coupe .. 
Con, Coupe 
STUDEBAKER—Six. 114 W. B. 
Including free wheeling 
Roadster 795|Tourer . 
2 Bus. Coupe...,..845| Regal Tourer...... 
5 4-dr. Sedan.....895'5 Regal Sedan 
4Coupe (RS)....895| (6 wire wheels) .995 
STUDEBAKER—Commander 8-70. 124 W. B. 
4 Coupe ........1,585/5 Brougham 
5 Sedan (Cloth) 
4 Victoria 1,585|5 Brougham 
5 Regal Sedan. .1,730i (Mohair) 
STUDEBAKER—Dictator. 8-cyl. 114 W. B. 
2 Coupe 1,095'5 Sedan ........ 1,150 
4 Coupe 1,150'5 Regal Sedan 1,250 
STUDEBAKER—President 8-80. 130 W. B. 


5 Sedan 1,850'5 State Sedan 
2 Coupe (Mohair) 

4 State Roadstr.1,950!5 State Sedan 
4 State Coupe. .1,995i (Cloth) 
STUDEBAKER—President 8-90. 
7 Tourer 1,850| State Victoria 
7 State Tourer..2,095|7 State Sedan 
7 Sedan 2,150: (Mohair) 

5 Brougham 7 State sedan 

(Mohair) (Cloth) 

5 Brougham 7 Limousine 

(Cloth) . -2,295) 

STUTZ—LA 6-cyl. 127'2 W. 
5 Coupe ..oseee- 31,995\|Cab. Coupe.... 
5 Sedan .2,245|2 Speedster 2,585 
2 Coupe 2,245'4 Speedster 2,585 
Club Sedan ....2,345/4 Speedster (TC) .2,785 
STUTZ—MA. 8-cyl. 13449 W. B. 
5 Coupe ..2,690|Cab. Coupe ... 
2 Coupe 2,995! Tor. Speedster 
Club Sedan.... .3,295/5 Sedan . f 
2 Speedster ....3,495)4 Speedster (TC) 3,795 
4 Speedster .....3,495' 

STUTZ—MB. 8 cyl. Custom. 
1 Speedster . .3,595'7 Limousine 
5Sedan .......3,695;\Cab. Coupe 
3 3,895'5 Con. Sedan ...4,395 

STUTZ—MB, 8-cyl. Salon. 145 W. B. 
5 Sedan 7 Sedan Limousine 

(Le Baron).. (Le Baron)... .5,195 
6 Brougham 5 Trans. Cabriolet 

(Le Baron).. -4,995) (Le Baron)... .5,610 
6 Sedan 7 Trans. Town Car 

(Le Bayon). .4,995! (Le Baron) 5,700 
6 Bro. Limousine 7 Trans. Town Car 

(Le Baron),...5,195! (Fleetwood)... .7,495 
6 Sed Limousine 

(Le Baron) ;..5,195' 

STUTZ—MA, 8 cyl. 1344¢ W. B. 
Chateau Series Weymann, 
4Longchamps ..4,345|/5 Versailles 
STUTZ—MB. 8-cyl. 145 W. B. 
Chateau Series Weymann, 
5 Chaumont . .4,74515 Monte Carlo 
WILLYS—6-97. 6-cyl. 110 W. B. 
2 Roadster .......495;5 Club Sedan 
5 Touring .......545|5 Sedan 
2 Coupe 565'4 De L 
5 2-dr. Coach. 595! Roadster 
WILLYS—6- 98- D. é6-cyl. 113 W. B. 

4 Victoria Coupe..79514 Vic. Coupe (DeL) 850 
5 Standard Sedan.795|5 Sedan (De L)...850 
WILLYS—8-80-D. 8-cyl. 121 W. B. 

4 Victoria Coupe..995) 4 Victoria Coupe 

5 Sedan .... 995! (De Luxe) - 1,095 
9 Sedan (De L).1,095' 

ga 6-cyl. 121 W.B. 
4 Vic. Coupe ...1,095|4 Victoria Coupe 

5 Sedan (De Luxe) 1,195 
5 Sedan gts a8 

*Over al) length of chassis instead of 
wheel base. 

**As delivered prices only are quoted, 
they vary in different sections ci: the 
country and the Oakland-Pontiae prices 
given above are for New York city only. 


2-dr. 


135 


1,730 


-1,995 


1,995 
136 W. B. 
. -2,295 


. -2,295 


2,295 


\ 
. -8,295 * "3 '600 


-2,445 


145 W. B. 
. 3,995 
. 3,995 


4,795 


. 4,345 


4,895 
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p on Service 
Chevrolet Firm Finds Radio 


: AUTOMOTIVE DAILY NEWS, THURSDAY, MAY 21, 1931 


Effective Follow- 


Ford Dealer Uses an 


Phone Calls, Letters and = Special Service Stimulant 


Return Postal Figure in 
System Affording Valu- 
able Information 


N effective service follow-up sys- 
tem is being used by 
Lowry, Jr., Ford dealer, Rex Avenue 
at Germantown Avenue, Chestnut 
Hill, Philadelphia, involving tele- 
phone calls, form letters and a re- 


turn postcard, which, in connection 
with one letter, serves a very useful 
purpose. The system covers owners 
who have purchased a new car from 
the dealer and have not been bring- 
ing it in promptly for service and 
those who have bought their Ford 
elsewhere, but whose patronage of 
" the firm’s service station is sought. 
This is the way the method oper- 
ates: 

The customer who bought a new 
car from the firm, but who has 
been dilatory about coming in with 
it for service, is first called over 
the telephone, if he has one, or can 
be reached in that way. If, after 
the expiration of thirty days from 
the time of this call, he still has 
Stayed away, the following letter is 
mailed to him: 

“Dear Mr. Jones: 

“We have not seen your car for 
quite a while and have missed your 
business. You know a business is 
known by the friends it keeps and, 
frankly, it helps us a lot to keep you 
as a friend, because a lot of people 
know you—and thus come to know 
us. 


“It has always been a pleasure to | 


serve you, and I sincerely hope that 
the service rendered your Model A 
here has come up to your expecta- 
tions. If it has not—if there is any 
little thing we have done or left 
undone that has not pleased you— 
we will welcome the opportunity of 
correcting it. 

“We have tried on several oc- 
casions, without success, to reach 
you personally by telephone and so 
are taking this opportunity to tell 
you how much we value your 
patronage and that we hope to be 
able to serve you again soon—and 
often. 

“Very truly yours, 
“Tr. PF. LOWRY, JR.” 


In cases where the customer has | 


no telephone, a similar letter is 
sent, omitting reference to having 
called over the wire. 

If the owner, after a few weeks 
from the mailing of this letter, fails 
to come in, then the following let- 
ter is sent, with return postcard, 
described further on, inclosed: 

“Dear Mr. Jones: A few weeks ago 
we wrote to you, expressing our re- 
gret that your Ford car had not 
been in our shops for quite some 
time. We mentioned our willing- 
ness and anxiety to serve you. 

“However, we have neither heard 
from you, nor has your car been in 
our shops since. Therefore, we are 
inclosing a return postcard on which 
we ask you, please, to indicate the 
reason for your not coming here for 
service. This will enable us to keep 
our records up to date and nat- 
urally, if you are not now a pros- 
pect for Ford service, we will no 
longer bother you with our adver- 
tisements. 

“If you will take the trouble to 
return the inclosed postcard, we will 
certainly appreciate your co-Opera- 
tion. We want you to feel that if 
you are not at this time a prospec- 
tive customer for any of our services, 
we are separating with good feeling 
on both sides, so that at such times 
as you, or any of your friends may 
need anything in our line, you will 
be sure to think of us first. 

“Sincerely yours, 

“T. P. LOWRY, JR.” 

The postcard inclosed in the fore- 
going letter, to be filled out by the 
recipient, asks: “Do you still own a 
Ford?” “Will you return here when 
needing service?” “Was past service 
Satisfactory?” “Remarks.” 

The “advertisements” mentioned 
in the letter just considered, include 
printed postcard announcements, or 
offers, issued at frequent intervals, 
of various servicing operations in 
groups, some for a limited time and 
all priced attractively. These cover, 
for example, complete lubrication 
service; a combination of carbon 
cleaning, valve grinding, lubrication 


G® ATTENTION! G@ 


FORD OWNERS 


T. P.| 


SPRING SPECIA 


Have you given your motor car one single thought? 


FOR MONTH OF MAY 
ONLY 


Let us suggest the 


following at a real low cost to you. 


SPECIAL JOB No. 1 


Clean carbon and grind valves. 
Clean gasoline system complete; 
Check and adjust ignition. 
Check battery and generator. 
Lime up front wheels. 
Examine steering system. 


Adjust brakes. 


Grease car and spray springs with graphite. 
FOR $6.75 LABOR 


h 


Necessary parts additional. 


Ocr repair department is the most up-to-date and moderh in the city, under the super- 
vision of Mr. Ben Maier and factory-trained mechanics, 
WE INVITE YOUR INSPECTION 
“YOUR CAR WILL LAST WITH CARE” 


toe 


In offering a spring special good 
for the month of May only, busi- 
ness in 


2rd Ave. West and 2nd St 


HUSSEY MOTOR SALES 


UPTOWN FORD AND LINCOLN DEALERS 


| 
| 


the service department of | 


the Hussey Motor Sales, Ford and | 


Lincoln dealer in Duluth, Minn., has 
| been greatly increased, according to 
|H. Stowers, sales manager of this 
| company 

This spring specia] is known as 
| Special Job No. 1, and the following 
| work is done in this offer: 

and brake adjustment 

About 35 per cent. of those re- 
ceiving the enclosed postcard, remail 
|it to the firm. Its return is of value 
| in more than one way, provided the 
| questions are filled out in reply. It 
shows whether the owner stil] has 
his Ford. If he has not, then the 
firm can save money and mis- 
directed energy by striking the name 
from the mailing list. When the 


owner answers on the card that he | 


will return to the service station 
when he needs the work done, of 
course, it tells the firm that the 
|mame may be retained on the list. 
Naturally, there 
to the dealer in being informed 
through an answer to the third 
query. If the service was satisfac- 
tory to the owner, then there 
reason to believe he will return for 
more. If in some particular case 
the customer was displeased, it is 
worth while for the dealer to know 
just how, so the fault may be cor- 
rected. 

Energetic follow-up of this kind 
has, at times, brought in a long 
unserviced car, on which the owner 
is ready to obtain an appraisal for 
trading it in for a new Ford. Not 
infrequently, when an owner desires 
service, he telephones the station 
to send out an employee to drive it 
in and, after the work has been 
completed, drive it back to the 
owner. 

Subscription to the daily car reg- 
istration list gives the firm the 
names of those who have purchased 
Ford cars elsewhere. 

Following is the type of letter 
mailed to the person who bought 
his Ford from,.some other dealer, 
but whose custom for service and 
repairs is desired by the firm: 
“Dear Mr. Brown: 

“We are indeed happy to learn 
that you have purchased a new 
Ford automobile. 

“No doubt the dealer from whom 
you purchased your automobile has 
pointed out to you the advisability 
of periodic inspection and lubrica- 
tion. Too much emphasis cannot 
be placed on the necessity of regu- 
lar inspection. 

“Our shops are completely 
equipped to take care of any main- 
tenance operation on the Ford au- 
tomobile. Our mechanics are fac- 
tory trained. We use genuine Ford 
parts only. The greases and lubri- 
cants we use are in absolute accord- 
ance with the specifications of the 
Ford Motor Company’s engineering 
department. Our shops and service 
department are under the super- 





is certain benefit | 


is | 


Nor! 


Melrose 830-831 


Cleaning of carbon and grinding | 
cleaning complete gaso- | 


of valves; 
line system; checking and adjusting 
ignition; checking battery and gen- 
erator; lining up front wheels; ex- 
amining steering system; adjusting 
brakes; greasing automobile and 
spraying springs with graphite. 


This job is offered as a stimulator | 


| to bring in more service business. 


| 


| 
| 





| as well as other service — | Ferd Dealer Builds 


Car Sales and Service 


By Direct Mail ‘Ads’ 


ENNETT, Ford dealer of Bay- 
onne, N. J., has had a successful 
first quarter in new and used car 
sales and service operations, al- 
though accessory sales are not 
keeping pace with car sales. 
In the first three months 
year the concern sold $16,156.75 


worth of used cars, compared with | 
the same period a year | 


$10,304 in 
ago, a gain of $5,852.75. 

While used car sales increased, 
used car inventories this year were 
also higher. 


The March inventory was $6,257, | 
as against $3,028 in the same period | 


last year. 

Service volume kept pace with 
the used car business, with a total 
of $4,042 in the first quarter, as 
compared with $3,135 in the same 
period a year ago. 

But, while the concern offers its 
salesmen special inducements in the 
form of bonuses for accessories sales 
and while it has a certain combina- 
tion of extra equipment it tries to 
sell with every new car, accessories 
sales in the first three months 
totaled $925, as against $3,005 in the 
same period last year. 

Bennett is a firm believer in ad- 
vertising and uses newspaper ad- 
vertising and direct mail exten- 
sively. 


BUYS PARTNER’S INTEREST 

Galesburg, H., May 20.—W. C. 
McCulloch of the Mackemer Motor 
Company, Ford and Lincoln dealer 
in this city, has sold his interests in 
the firm to his partner, E. M. 
Mackemer of Peoria, who will con- 
tinue the business. The partners 
have been associated in the sales 
company here seventeen years. 


vision of the Ford Motor Company. 
The prices we charge are estab- 
lished by the Ford Motor Company. 
In other words, our entire organiza- 
tion meets absolutely the rigid re- 
quirements of the manufacturer of 
your new automobile. 

“We are continuing your name on 
our mailing list so that we can keep 
you advised from time to time of 
anything we might have to offer 
that would be of interest to you. 

“We want you to feel free to call 
on us at any time we can serve you. 

“T, P, LOWRY, JR.” 


this | 


EST results in the sale of used 
cars are obtained by advertising | 
—newspapers, radio and direct mail| 
—in the opinion of George Lackey, | 
sales manager of the Foley Chevrolet | 
Motor Sales of Newark, N. J. 

Citing a specific case where this| 
showed up to best advantage, Mr. | 
Lackey described a used car sale put| 
on last September, considered one of 
the poorest used car months in the | 
|} automobile industry. | 

Considerable newspaper 
was taken to announce a 
cent. down payment plan of buying 
used cars. The radio was utilized | 
for a brief four-minute announce- | 

ment, and later turned into a half- 
| hour program with musical enter- | 
| tainment 

The sale attracted 
}attention and 151 used cars were 
|sold in September, a new record 
|for that month. But the surprising 
| point, Mr. Lackey says, is that only | 
| about 50 per cent. of the sales were | 
}on the 25 per cent. down payment. 
| the balance of the sales being made 
on the regular plan 

As a result of the September ad- | 
vertising the company in October | 
| sold 101 used cars on the regular 
| plan, making a total of 252 used 
| ; 
| car sales in the two months on the | 
basis of the same advertising cam- 
| paign. And while this business was | 
| done at practically the height of the | 
depression, there was a relatively 
small number of repossessions. 

The Foley concern operates one of 
the biggest Chevrolet dealerships in 
the East, with a new car showroom, 
open-air used car showroom and 
service station in separate locali- 
| ties 

It is a consistent advertiser 
Foley, the president, being a 


space 
per | 


95 
a0 





considerable 


E. J 


71 PER CENT. increase in car | 
sales over April, 1930, was the 
record hung up by the sales force of | 
the Pyramid Motor Company of | 
Charlotte, N. C., during the past) 
month, according to M. C. a aated 
sales manager, 
During the month the sales force 

| was divided into two teams, the one 
lreceiving the greatest number of 
|points to receive a trip to the 
|Chevrolet Motor Company assembly | 
|plant and the Fisher body plant in| 
Atlanta. 
“With a definite reward in view,” | 
Mr. Bishop said, “our sales organ- 
ization went after prospective Cus-| 
tomers tooth and nail, with the re-| 
sult that one of the best selling 
programs the company has ever 
experienced was carried out.” a 
“So keen was the competition 1n | 
the race that both teams of eleven | 
salesmen each were tied at the end | 
of April, the time set for the clos- 
ing of the contest, and the event | 
had to be held open several days} 
longer than was planned in order to 
break the tie, closing on May 2,| 
and even then the Whites, the win- 
ning team, had only a four point) 
lead.’ he stated. \ 
The contest was under the per- 
sonal supervision of two captains, 
H. O. Foster being captain of the 
Reds and Paul R. Schoenlaub cap- 
tain of the Whites. A total of 196 
cars were sold, seventy-six of these 
being new cars and 120 used cars. 





| sale, 


lof 
| sure 





Because of the usual seasonal boost 
in used-car sales, particular empha- 
sis wns placed on this line, with the 
result that sales of these cars ex- 
ceeded those of new automobiles. 
The sale of a used car counted one 
point in the contest, and that of 
a new ear counted two points. 

“On top of putting new life into 
the sales force, the winning team 
will get valuable information during 
their trip of inspection, which will 
help them in talking to prospective 
buyers. It is absolutely necessary 
for an automobile salesman to know | 


And Newspaper Advertising 
Best to Sell Used Car Stock 


believer in keeping the name of the 
concern and its product constantly 
before the public. 

For the past few years the com- 
pany has been averaging a quarter 
of a million dollars in used car sales 
and goes in for “stunts” only in a 
Small way. 

Recently the concern decided to 
try an auction for the first time in 
its history. They advertised through 
the press and by radio for a few 
days before the two-day event, and 
on the first night of the scheduled 
in a downpour of rain, 
tracted seventy-five persons 
sold ten used cars 

As the sale was held on the open- 
air lot, the auctioneer was under an 
umbrella. The next night the rain 
was less severe, but the temperature 
had taken a sharp drop, yet 150 
persons gathered and fifteen cars 
were sold 

Mr. Lack?y says that the auction 
was an experiment, and while the 
sales were disappointing in the face 
the advertising costs, he feels 
that, based on the number of 
sales made under the weather con- 
ditions, the company would have 
disposed of 100 used had the 
weather been fair 

“But,” Mr Lackey 
was probably our last auction sale 
and I wouldn't advise anvone to try 
an auction unless they have studied 
one thoroughly. 

Both new and used car sales and 
service Operations have been excel- 
lent this year with the Foley com- 
pany. April new car sales were bet- 
ter than 200, while used car business 
was also a record, 

Mr. Foley is_ president 
Newark Automobile Trade 


at- 
and 


cars 


continues, “it 


of the 
Associa- 


firm ! tion. 


Chevrolet Dealer Reports 
April Sales 71% Over 1930 


the automobile which he sells, and 
the information obtained in Atlanta, 
with what the salesman already 
knows, will boost considerably the 
efficiency of our staff,’ Mr. Bishop 
continued 

Besides Paul Schoenlaub, leader, 
the winning team was composed of 
the following: A. J. McEwen, A. W. 
Sutton, Roy Spargo, Jimmie Page, 
W. S. Brannon, J. T. Rogers, F. L. 
Vaughan, W. R. Adams, C. P. Shaw, 
O. W. Deaton and T. P. Gallant. 


MONTREAL FORD DEALERS 
HGLDING STREET PARADE 


Mentreal, May 20 
dealers, in co-operation with the 
Ford Motor Company of Canada, 
Ltd., are inaugurating a most com- 
prehensive commercial car display, 
with a parade of special vehicles 
throughout the business district. 

At the conclusion of the street 
display these special transportation 
units will be exhibited on the show- 
room floors of City of Montreal 
Ford dealers. 

This demonstration has a dual 
purpose, Firstly, to interest local 
body manufacturers in new designs 
and ideas in body building and in- 
crease, through suggestion, con- 
structive progress in body types. 
Secondly, to assist body manufac- 
turers in selling their merchandise 
and increasing their volume by 
educating the public in what is new 
and suitable to particular needs in 
commercial transportation. 


Montreal Ford 


SCRIBNER & LEWIS, INC., 
REPORTS APRIL RECORD 
Bridgeton, N. J., May 20.—April 
was a record month in both new 
and used car sales, with Scribner & 
Lewis, Inc., Chevrolet dealer here 
and in Rosenhayn. New car sales 
totaled thirty-seven, while sixty-one 
used cars were sold. May business, 
according to President Scribner 
gives every indication of surpassing 
April's figures, 
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Production -- .- Engineering -- Factory - 


Arrangements Completed for' 
S. A. E. Summer Meeting 


have been 
summer meet- 
Automotive 
held at 


Arrangements 
pleted for the annual 
ing of the Society ol 
Engineers which will be 
Greenbrier, White 
W. Va.. June 14 to 19. In addition 
to a diversified offering of technical 
papers to be presented a water Car- 
nival, field day, aviation demonstra- 
tion and a grand ball are included 
tm the program. 

The subjects covered by 
plete program which is given in 
detail below include motor trucks 
and motorcoaches, fuels transporta- 
tion, Diesel engines, passenger car 
bodies, passenger cars, future de- 
velopments, standards, aircraft en- 
giaes, automobile engines, aircraft, 
% 8eneral production session and 
the the semi-annual business meet- 
its 

Special 


the com- 


trains will provide ac- 
comodations each way. It is re- 
ported that excellent airport facili- 
ties are available at White Sulphur 

Spriugs 

SUNDAY, JUNE 14 
Special Trains Arrive 
7.13.4a.m. From the East 

756 a.m. From Detroit, Cleveland 
Breakfast served at the hotel 

MOTOR TRUCKS AND MOTOR 

COACHES 
8.39 p. m.—Auditorium 
H. W. Alden, Chairman 

Rating the Truck—M. L. Pulcher, 
Federal Motor Truck Company. 

A Suggested Basis for Rating Trucks 
—L. R. Buckendale, Timken-De- 
troit Axle Company. 

MONDAY. JUNE 15 
FUELS 

109.90 a. m.—Auditorium 

A. L. Beall, Chairman 

Further Developments in Determin- 
ing Gum in Gasoline—O. C 
Bridgeman and E. W. Aldrich 
Bureau of Standards. 

Fuel Line Temperatures in 1931 
Motoce Cars—O. C. Bridgeman and 
H. S. White, Bureau of Standards. 

The Interpolation Method of De- 
tenation Testing—D. B. Brooks, 
Bureau of Standards. 

Carburetor Design for the Fuel Re- 
search Detonation Enzine—C. S 
Keaerreis, consulting engineer, 
Toledo 

TRANSPORTATION 
19.00 a. m.—Ballroom 
F. K. Glynn, Chairman 

Utilization of Motor Coaches—D. A. 
Smith, Department of Street Rail- 
ways, Detroit, Mich 

DIESEL ENGINES 
8.39 p. m.—Auditorium 
W. F. Joachim, Chairman 

Automotive Diesel Fuels—W. H. But- 
ler, Standard Oil Company of 
New Jersey. 

Practical Experience With Devices 
for Damping Torsional Vibrations 
—Erich Sandner, consulting engi- 
neer, Dortmund, Germany, and 
J. B. Frauentelder, consulting en- 
zineer, Philadelphia. 

WATER CARNIVAL 
180.39 p. m.—The Pool 
TUESDAY, JUNE 16 
PASSENGER CAR BODIES 
19.00 a. m.—Auditorium 
L. C. Hill, Chairman 
Comiort and Interior Appointments 
H A. Brunn, Brunn & Co., Inc. 

What the Body Engineer Wants in 
a Chassis—R. F. Anderson, Mur- 
ray: Corporation of America. 

PASSENGER CARS 
8.39 p. m.—Auditorium 
W. C. Keys, Chairman 

The Tear-Drop Car—W. T. 
leigh, consulting engineer 

Driving High-Speed Cars—J. E 
Hale, Firestone Tire and Rubber 
Company. 

WEDNESDAY, JUNE 17 
FUTURE DEVELOPMENTS 
19.00 a. m.—Auditorium 
W. J. Davidson, Chairman 
The vield for Synthetic Lubricating 
Os—F. W. Sullivan, Jr., V. Voor- 
hees, P. T. Oak and D. P. Bar- 
nacd, Standard Oil Company of 

Indiana, 

The Cose in Favor of Cars With 
Reac Engine Mountings—Herbert | 
Chase, Preduct Engineering and | 
American Machinist, 


Fish- 


com- | 


The | 
Sulphur Springs, 


, Detroit. | 


Totals ‘ 


STANDARDS 
10.00 a. m.—Ballroom 
Arthur Boor, Chairman 
Reports of the various divisions 
will be presented and acted upon. 
Field Day—2.00 p. m. 
Semi-Annual Business Meeting 
8.30 p. m.—Auditorium 
President Vincent Bendix in chair. 
AIRCRAFT 
Dr. G. W. Lewis, Chairman 
Flying With the Navy—Hon. D. S. 
Ingalls, assistant secretary of the 
navy for aeronautics. 
THURSDAY, JUNE 18 
AIRCRAFT ENGINES 
10.00 a. m.—-Auditorium 
Arthur Nutt, Chairman 
Air-Cooled Cylinder Head Design— 
Roland Chilton, Wright Aeronau- 
tical Corporation. 
Recent Valve Developments—A. T. 
Colwell, Thompson Products, Inc. 
CHASSIS 


10.00 a. m. 
E. S. Marks, Chairman 
The Tire Factor in Automobile Rid- 
ing Quality—R. W. Brown, Fire- 
stone Tire and Rubber Company. 
Read Tests With the New Wabble- 
meter—Dr. F. A. Moss, George 
Washineton University. 
Some Observations on Riding Quali- 


—Ballroom 


(Continued on Page 10) 


Fisuces ia this table are from R. L. 
Readers desiring county, 


In this table 47 


Alabama | 
Arizona | 
Arkansas | 
California | ~ 436 
Colorado | 9 
Conn, 71 


~ 
‘ 


| 
Delaware | a 
Florida | 
Idaho | 
Illinois 
indiana | 
lowa | 
Kansas | 
Kentucky | 
Louisiana | 

Maine | 4 
Maryland | 39 
| (172 
Michigan | 117 
Minnesota | ~ 69 


Mass. 


Miss. | 
Missouri : 
Montana | 
Nebraska Z 
Nevada | 
N.Hampsh | 
N. Jersey | 
N. Mexico | 
New York | 
N.Ca'lina | 
N. Dakota | 
Ohio ! 
Okla,” | 

l 


~ 105 


Oregon 


Penn "a 
Kh. Island | 
5. Carolina| 


| So. Dakota] 
| Tenn, | 


Vexas | 

Utah az. 
Vermont F : 3 
Vv irginia | ~ 10- 
Wash, | . 35 
West Va, | 15 


| ro | 


Wyoming ; ee 
Dist. of C. 
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A CADILLAC V-12 roadster driven by Williard Rader, 
Annual Speedway Classic to be staged at Indianapolis, 
being the first driver to turn the Indianapolis track at a speed of | more than 100 m. p. h. 


saeene THURSDAY, AT 21, 1931 


Rader in Cadillac V-12 Will Pace 
Indianapolis Racers 


RAMSEY GRANTED PATENT 
ON PISTON RING TAPER 


It is 


announced by 


the 


Ramsey 


Accessories Manutacturing Corpora- 


tion, St. 


Louis, 


Mo., 


that 


patents 


have been granted covering a taper 


development 
and oil 
feature is a 


pression 
new 


on 


the Ramco 
piston 
one degree 


ring. 


com- 
The 
taper 


on the face, 
the bottom, 
quick wearing of rings and prevents A 
consumption 
stages 
crease in oil consumption after the 
bevel is worn away is prevented by 
accurate 
supported by the Ramco in- 


toward 


high 
early 


the 
rings, 
ner 


then 


ring, 


it 1s 


with greatest diameter | 


pace racers in the 
credited with 


will 
Rader is 


former racing driver, 
Ind., Memorial Day. 


HARRISON ADDS POLISHING 
GRINDING COMPOUNDS 


aucomobile and 


which assures 


new polish 


during the 


valve grinding 
An in- = 


7 cleaner and a new 
of running. 


compound have been added to the 
line of Harrison & Co., Haverhill, 
Mass., manufacturers of buffing and 
ee compounds. 


seating of the 


claimed. 


~ CUMULATIVE NEW PASSENGER CAR 


i 


Cadillac 
, | Chevrolet 


3808 | 
403 | 
836 | 

~ 168] 
809 | 
187 | 

3091 | 

1904 | 

1819 | 

1035 | 
949 | 
582 | 
403 | 

1247 | 

2214 | 

2833 | 

3035 | 
448 | 

3482 | 


373 | 
707] 


72 | 
299 | 
2179 | 
70 | 
5982 | 
817 | 
393 | 
3050 | 
1059 | 
458 | 
4143 | 
363 | 
528 | 
330 | 
7174 | 
2820 | 
297 | 
115 | 
1100} 
685 | 
472 | 


city or town lists, 


states and the District of Columbia. 


Chrysler 


~ 1739, 
~ 138, CO 


~ 739 


1109, 60170| 


5257 


oc lists of owners in any 


De Soto 


2639| 


6141 | 


15 


9| 
14 
3 
7. 


33 
35 


34 


Polk & Co. of Detroit, with the exception of Mlinois, which are supplied by the Robinson Advertising 
given section, may obtain these by addressing any of these three 


Returns for today: 
Compafative figures for March, 1930, 
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Hupmobile 


Franklin 
Graham 
La Salle 
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Resume of 3 Years of Cost NEW BELDEN POSTER TO Speedway Tests Show Rapid 


| : W 
Reduction in Operation aera Increase in Oil Consumption 


Of Automotive Equipment nee At High Speeds 


By J. C. BENNETT | aw xo r | The results of a 9.000-mile test; driving at high speed is the main 

Cal. | : Cowie Lik of Poe ‘ jrecentiy conducted at the Indian- | factor causing variations in oil con- 
ithap « Lew Tasde ; . . > : ; 

, . ws ‘ apolis Speedway by the contest | sumpton. 

The followin, in part, is a paper | posing _the fleet has been reduced Le : iid oa. iboard of the American Automobile| On the question of the advan- 
presented before a recent meeting | from 1,384 to 916. i me ‘hs i | Association, acting for the Standard | tage of using heavier grades of oil 
= ou a California Section, | 5. The total number of miles op- a : oo. SS | Oil Company of Indiana, indicates, | to reduce consumption, a direct 
ae -. utometive Engineers, erated per year have been 11,600,000, 4 a, 5 } | among other interesting results, that | comparison between medium. heavy. 
San a Cal. It welt appear | 12,400,000 and 12,100,000, respectively, — increasing the driving speed from | and specia heavy grades, all other 
— ly in the Automotive Daily | a total tor the period of 36.100,000. ~ < ee | thirty miles an hour to fifty-five conditions being equal, showed that 

aa a | During the year of organization, 1 et Rr is s a: miles an hour increases (.e engine consumption at high speed can be 

t — , of a period of three which was covered in part by the bs * , } 'oil consumption six to seven times. | reduced about one-third by wsing 
years devoted to the organization | present method of operating, the : | The tests were conducted on thir- | the heavy summer . 4 f 
er | rese etn g. - ' Sts ‘ | & avy Ss r oll in place of 
and co-ordination of the mainte- year's activity amounted to 9,300,000 Pacer papnad aber ened ; |teen stock cars, representing a cross- | light winter oil. But this saving is 
nance and activities of a fleet of miles. igre. ocak s |section of 1931 production. After aj at the expense of loss in gasoline 
a automobiles: _ | 6. The investment in automotive j AUIMORTED | 2.000-mile “run-in,” two tests were mileage, as 7 per cent. greater paso- 
ot e average expense per mile equipment has been reduced from { FI Salen Wire 8 Cobia a j|made at thirty miles an hour and line mileage was obtained while 
o~ ‘ e fleet as a whole—trucks and $3,490,000 to $3,160,000, a release of An errr nf | five at fifty-five miles an hour. The | using the lighter oil. probably as 
cars. from the smallest to the capital amounting to $330,000. complete test is said to be the most the result of lower internal friction 
+ ether mer from the ini- 7. The investment in shops and NEW Belden Merchandising Poster extensive and important the A. A. A.| in the engine. It appears, there- 
pa "af +2 hee 65 to a closing shop equipment has been reduced | A new poster prepared as @ mer- has ever made. If permitted accu-| fore, that there is no good reason 
onth of i1.09c. The yearly aver- from approximately $250,000 to $50.- | P = ia cathe mulation of more than 600,000 sepa- to vary from recommended viscos- 
gg have been 15.48c, 13.32c and 000. The release of capital was chandising help for the dealer has yat2 observations, which have pro~ ities, even for high speed driving 

: ne: - _ | $200,000. , been designed for all service sta- vided the basis for determining nu- Gas Consumption Higher at Fast 

, € progressive reductions in 8. The capital tied up in stocks’' tions handling the automotive wires Merous new facts regarding motor Speed 
expense of operating, exclusive of of spare parts and supplies for the car operation, As had be > 
drivers’ wages, have been $197,000. | fleet has been reduced from $95,000 and cables made by Belden Manu- Heavy Oils Show Little Advantage mae ee ee ee 
$271,000 and $180.000; a total of | to $1,000 a facturing Company, Chicago, Ul. yt was found that the cars used aan a a a + ‘ae ba 

o' 1.000. : ; s ‘ ‘ ge ited was smaller < ip 
3. ‘The cumulatiy jucti 9. The number of places at which | The poster is printed in three colors an average of one quart of oil per seueae with the eibiinie Tae a 

: ative reduction, com- | yehiclec are , ’ 5 P ‘ : : : ; 2 at : 7 cas : aia apa 
Sanuk @ith the rates which — vehicles are kept and maintained and is made 25 x 38 in. It is being thousand miles at 30 m. p. h.. bUt comparatively hot, than at thirty 
es which obtained | has increased fy c 2¢ i 6.9 arts per 1.000 ; 
at the bee ‘ f : ee as creasec rom 95 to 133 Jumped up to 6.9 quarts per d miles an hour 
eginning of the period, is 10. The number of davs spent. in miles at 55 m h. Atomotive en- 3 j i 
$1,255,600. . Ys spen i ss tae y ‘ vo M. Pp. yasoline mileage was best at the 
“4 T be } up campaigns. but it is de signed for gineers regard this_finding as proot lower speeds j 13.1% j 
; or speeds. averagine 13.13 a 
2€ Number of vehicles com- ! (Continued on Page 10) | effective use the vear around. that the modern tendency toward 12.94 watt ; oe =" procs 
: 2 iles per gallon in the two 


tests at thirty miles and from 10.24 


REGISTRATION STATISTICS, MARCH, 1931 oe 


The American Automobile Asso- 


Service, Springfield, Dl. and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenten, N. J. ciation verified by its findings the 
companies. Some ef this data has been published previously, but it is given here complete for the eonvenience of our subscribers claim that prediluted oils do not 
o° thin out in the crank case. The 
Louisiana and Oklahoma prediluted oils were slightly thicker 
will be found on Pages 10 and 11 at the conclusion of each test than 
at the beginning, owing evidently te 
/evaporation or consumption of 
lighter parts. 
Totals Findings of the board also ver- 
fied the claim that ethylized gaso- 
\line prevents detonation in the 
Alabama | p 4) a engine. None of the engines at any 
ee eee a ae : | J 7 4 ; : 919 time showed any evidence of a 
Arizona Nn 4 6| ‘ 13} | : 3i 2)knock. As the result of Jubrication 
Arkansas | 1| 4| | 27] 3) ” 13 ay | in accordance with standard ree- 
California 22) #296  #130|. 2a reer nies a ea a Tre ~ a - |ommendations, contest officials re- 
Celorade | __ ar - 351 a —— ———_—_—__———_- — — Ss _ 68) 618| eimai — | oe : 15,689 | | ported all mechanical parts outside 
Nt ae Oe 27 46 | ane 1| a2 14| = PO 1,188 | | the motors had functioned perfectly 
Com. | 82| 72 97 |___23|__—«:195 | 16) 99| | 2! 3,300 and without distinguishable wear. 
Delaware =_ 11| 5 18) 7 ay |t*~«S i Vomit a a 564, On pistons and cylinders the wear 
Florida 1] 23; + #«+12) #424) c | a een , - ‘ aan jy | Was too smal] to be measured at 
= eae ot Se 7 ee —_a ion ” | aaa 10) ———_____— | J : nn ; 2,322 | /1,000-mile intervals and was less 
——— , . | ! _ ___10 3p MO st sn 582 | than one-thousandth of an inch fer 
Minois | 41/287! 119) ——=521 132} 41; 178; 531] 38S 333)  o- 215 5 f 11,583 the entire 9,000 miles. 
Indiana 2 


a 
lowa | 68| 10; «124; ‘16 | 25° —OOi(ité‘iYCdYCt*«B, 7 a 4,856| The outstanding genera] result ef 
“| 


Manager Automotive Department, Associated Oil Co., San Francisco, 


issued to stimulate spring clean- 


Oldsmobile 
Studebaker 


Peerless 
Plymouth 
Miscella- 


Pontiac 














64: 34; 22*| 20 | | 4,145, ~=—O«234]~C~=<‘i]SC*=‘i CHC C(t‘; 3, 5,883! Oils Made Smooth Running 


Kansas a) 20; —~=~«*|t*=<i«*SSY! 2) ~«4j).~=C«id SC 7 ‘ 2 - | 2,601 | lthe test, to which the A. A. A. offi- 
Kentucky | 12 5| 15 8] a a a 54 | — : . ; : — 9 354 | lcials were able to testify, wes a 
7 aaa jnew demonstration of the fact that 


Louisian: 4 48° ‘ ee — — ; —— : ities - 
, fl. I = | : a =% : : 1,643 | | good lubrication is insurance against 


Maine | 4 39} 22| 45\ 16] ar 2 oa 7) ; - 19} 1.451 | wear even under extreme and @iffi- 


Maryland a ar) 50 36| 59) —:hs.hChcA.!CUcme a i geeeers Seca ae 33. ~=CO«aRSS 3.259 |cuit conditions. All cars in the test 


Mass. sa ~ 19,294) 86) 340) 78 | Fe 41; —«:1077 4164 = 6 61g | Were driven with complete smooith- 
Michi. li) [- ee — _ = eT - or ance i ness in the functioning of the en- 
Mi chigan a | 111 77| <i 7 32] iS Daaee 8 a 95) a 480 | _ 43 1 3}: _ me. | 30, 508 gines and other moving paris 
— __ 14 125) __ 4 262 58 | o 220 397 | 35) 173, a: 235 7 8,186 | The cars which participated in the 
13, 5 1| | 6 Sti«z2“HY | l | | 944 | test are to tour the North Centra! 
138} 82; 221) 23 | 18) —*:187| — San Si See 375) «ae 3 8973 states this summer, making further 
a munseeerad I — —-. — — — — - ltests of lubrication and tuel con- 
— Oe Dn on —- : bee a. 30\ _— 52] ai : ee eae ad 1,100 ;}sumption under actual road condi- 
17 i 52j “5 | ee 62] 5j es 53) 2; _ 1,961 | tions 
2 } 3] 2 | 4 | ' | 248 
34| iC CT ( i‘ CO” CYC*CSS 26 Z 5}. 24 6 1121 | 
e-ii— >) —15— a sea a —ya~eng F. W. D. SUBSIDIARY TO 


~ 299; «111,378,100 | 61 341 | 40 


| 8 el MAKE LOW PLATFORM 


New York | 771|—«240) 950 320} —«19,—«i207, S355 926 | 114| 747) : f > 27: 36 24,836 | 


— si | |), TRAWLER 


3 d 19) : — 2S oo a 
: Dakote | a ae 00, 508 52 : ————"35 gl nieicng t. — a — any § 0 a. “6 The Utility Supply Company, sub- 
one { 5 — 15, — 6 — 4 —_—— = aa ini = — — ap ' : ‘ — | sidiary of the Four Wheel Drive 
Okla. -|— 16 15 18 | 5 26 120 | 6 27 | . ae ; _ 2: Auto Company, Clintonville. Wis 
| 























Ore on 4| 21\ 6 31| . j | 14| 36). 6 50) : : _ 1,382 || ; q 

= —“75, 315) 126) 596,125 — oa sei i; 338; : 38 28: 5 "Bai Tae | 2 Prevering for the production 
See ieee. scaieeeiamaner ap ipcidiiagti meena } ——— : Tinisinintaa i etiaemannoas Ee. la trailer of new and radica) design. 
Rh.Island| 1) 42 ns 20) 13 | 4 5 23| 92) 26 : : ie - : “ 1,531 | It is a two-wheel trailer of three 
S. Carolina| | 7 3| 17| 1] | ; 8, 27, 3| ol = 3 ] 300 | tons capacity with a spring mounted 


| 
So. Dakota| —_—i| 12| ~ 4 65! | 1 26 27 | | 952 | platform, and equipped with balloon 
a. en oe 1,915 | tires. It may be towed behind a 


Tenn. — | a: = 2. 2 t is claimed, with 
ep en — =~aq | passenger car, it is claim 3 
91; 197 | 26| 165| 7.188 | full load. It is claimed to be par- 


977 2 ~ 64) 

2) 25} oj ma” 893 | ticularly adapted for the transper- 
a. ee ee oe 475| tion of heavy or awkward Joads 
a 7 9 924 such as road machinery stone, 
; : | eable reels, ete 
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Oil Temperature Regulation!" SESSION OF | 


TESTING MATERIALS 
Shown Pictorially | SOCIETY ON JUNE 25 


Chicago, May 20.—At a joint ses- | 
sion of the American Society for 
Testing Materials and the Western 
Society of Engineers, to be held dur- 
ing the annual meeting of the A. S. 
T. M. at the Stevens, Chicago, the 
“Economic Significance of Specifi- 
cations for Materials” will be dis- 
cussed The joint session will pe 
held Thursday evening, June 25, and 
will be attended by leading techni- 
cal men and executives who are at 
the annual meeting and by those 
interested business men who live in 
the Chicago district. 

The A. S. T. M. in this joint ses- 
sion will give to business men the 
impressions of five leading execu- 
tives as to how specifications really | 
do affect daily business. John 
Brunner, Illinois Steel Company; P. 
Park, Pullman Company; J. P. H. 
Perry, Turner Construction Com- 
pany; A. R. Lord, consulting engi- 
neer, and J. W. Bancker, Western 
Electric Company, will discuss the 
subject from the various angles of 
producers, consumers and purchas- 
ing agents. 

A symposium on malleable iron 
castings will be one of the features 
of the annual meeting of American 
Society for Testing Materials, held 
at the Stevens, Chicago, June 22-26. 
The session at which the symposium 
will be held is scheduled for Friday, 
June 26, at 2 p. m., and is a joint 
one with the American Foundry- 
men's Association. This symposium 
will give to engineers in concise 
form, authoritative, critical data on | 
the properties of malleable iron cast- 
ings produced by present methods | 
of production. It will be supple- 
mented by discussion of properties | 
j which a present may not be capa- 
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BUICK method of illustrating engine oil temperature regulation 


A piciorial method of illustrating] cylinder. Red lines in the ther-|} 
the regulation of engine oil temper- | mometers rise and fall at intervals, 
ature in the 1931 Buick 8 models| visualizing the idea of the cooling of 
has been developed for the sales de- | the oil on warm days and warming 
partment of the Buick Motor Com- | it on cold 
pany. - 

A heavy cardboard panel carries 
an illustration of the motor, with 
the oil passages to the temperature 
regulator indicated in transparency 
Behind the panel is a rotating trans- 
parent cylinder, painted with waved | 
diagonal lines. An electric bulb sup-| 
plies both the illumination and the 
heat necessary to rotate the cylin- 
der. As it turns, oil appears to flow} 
through the core that regulates the} 
oil temperature The problem of 
showing the cooling and warming 
effects was accomplished by having 
transparent insets, one a thermom- 
against a winter scene, each 
ed by an additional bulb and 
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ties—Dr. Ammon Swope and Prof 
aH. M klin, Purdue University 
Instrumentation as a Means for Co- 
ordinating Chassis and Body De- 
sign—A,. f Denham, Automotive 
[Indust 
Aviation Demonstrations—2.00 p. 
GENERAL PRODUCTION 
SESSION 
p. m.—Auditorium 
E. K. Wennerlund, Chairman 
Cost to Industry of Labor Turnover 
H. L. Horning, Waukesha Mo- 
tor Company 
GRAND BALL 
1030 p. m.—Ballroom 
FRIDAY, JUNE 19 
ENGINES 
a. m.—-Auditorium 
Brown, Chairman 
in the Engine—H. C. 
*neral Motors Corpora- 


. Ind., 
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Oil 
Mougey 
t1i0n 

Winter Starting Tests—P 
Chrysler Corporation 

Reduction of Fan Noise and Fan 
Power—A. D. Gardner, Automo- 
tive Fan and Bearing Company 

Trains Leave 

$.00 p.m. For Detroit and Cleveland 

8.00 p.m. For the East 
An early dinner will be 
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Reducing Operation Costs 


(Continued from Page 9) 


the 


shop, “out of service’ during 
1930, 


first six months of the year 
averaged four per vehicle. 

11. Expenditures for replacements 
of vehicles have been held below the 
budgeted forecasts in an aggregate | 
amount of $1,652,000. This 
reasonably |} considered a 
servation of capital 

Costs are reduced to rate per mile 
instead of per gallon delivered. 


con- 


At the outset of the present pro-| 


was recog- 
equipment 


gram of organization, it 
nized that automotive 
constitutes one branch of a basic 
industry—transportation—and_ that 
it is not merely a necessary evil 


lin the costs of distribution. 


true that the 
to the mar- 
agency is the 
unit 
factors 


While it is quite 
interest 
or distributing, 
gallon or other 
there are certain 


into that final 


keting, 
cost per 
products, 
which enter 


ation of the merits of the automo- 
tive equipment. Probably the most 


conspicuous of these is the method | 


of operating, with particular refer- 
ence to whether the truck is used 
primarily, and perhaps wholly, for 
the delivery of products, or whether 
it is used possibly as much for 
transportation of a salesman who 
may be successful in delivering some 
of the company’s products at the 
time the sale is made 

With the cost per unit of prod- 
ucts as the basis of comparison, 
there is little possibility of making 


ble of completely authoritative treat- 
ment, but which have significant 
bearing upon engineering applica- 


| tions. 


may | 


of | 


figure | 
which have no place in a consider- | 


the | 


a really intelligent analysis of the 
| fleet’s activities. On the contrary, 
}if the intermediate step is used 
and the cost per mile is developed, 
jthen there is every opportunity to 
make a thorough analysis of the 
entire problem. Speaking broadly, 
and for the present ignoring the 
{known effect of different drivers, 
and of differing road conditions, 
}ete., trucks of the same capacity, 
type and age, will develop equal 
expense per mile of operation 

If, then, it is thought that the 
| final results will justify using one 
of two duplicate trucks to haul 
either a constant or diminishing 
load over a route of twenty miles, 
| the use of the expense per mile as 
|}a basis of comparison brings out 
clearly the true cause of a difference 
in cost of delivering a unit of the 
products. It is evident immediately 
that the cause lies in the method 
of using the vehicle and its driver, 
|} and not in the vehicle itself. 

Predicated upon the line of rea- 
| soning which has been but very 
briefly indicated, the fleet under 
| consideration was “gathered up,” 
and co-ordinated into a single in- 
vestment under the control of an 
automotive department which func- 
tions as the owner of that invest- 
ment who is in the field of supply- 
ing appropriate vehicles to any and 
all departments that may have use 
| or need of such equipment, and of 
| maintaining that equipment in a 
condition which will insure its be- 
ing ready at all times to meet all 
|; reasonable demands that may be 
put upon it by the department to 
whose use it has been assigned. 


(To Be Continued) 


CUMULATIVE NEW PASSENGER CAR 


This table is repeated for comparative purposes only. 
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MEHL TO DIRECT DEPARTMENT | 
OF ARMCO LABORATORIES | 
R. F. Mehl, superintendent of the | 
division physical metallurgy of | 
the Naval Research Laboratory 
ween appointed assistant director of 
the American Rolling 
Mili Company, Middletown, O., ac- 
cording to a company announce- | 
ment. He will be in charge of the 
physical science department of the | 
Armco laboratories beginning Sep- | 
tember 1, 
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Automotive Employment 
Shows Some Improvement 


(Continued 


general in many of the leading in- 
dustries. There was little change in 
the employment situation in Akron, 


with rotated employment continu- 
ing in the rubber and tire plants 
In Toledo, part time schedules were 
in effect in automobile plants, ma- 
chine and tool shops, automobile 
accessory factories and several other 
industries. 

A surplus of labor was evident in 
nearly all sections of Indiana. Part 
time schedules prevailed in automo- 
bile and accessory factories. A 
slight improvement was apparent in 
certain industries in Indianapolis, 
while in South Bend similar con- 
ditions prevailed 

Irregular trends in manufacturing 
activity and employment were still 
apparent in various industries in 
New York state. Factory employ- 
ment revealed a moderate’ im- 
provement. In New York city plants 
manufacturing automobile parts and 
accessories showed a further slight 
improvement, although part time 
operations prevailed in most in- 
stances. 

The 
Buffalo industrial district 
a gain, due principally to increased 
activity in the automobile industry. 
Part time schedules prevailed in 
many plants, but automoblle fac- 
tories recalled some men. Produc- 
tion schedules for the 
industry in Svracuse were restricted 
to a part time basis. 

Production and employment in 
the automobile and accessory plants 
in New Jersey continued gradually 


employment situation in the | 
showed | 


automobile | 


AUTOMOTIV 


from Page 1) 


upward. In the Jersey City indus- 
| trial district automobile plants en- 
| gaged additional help, and soon will 
| operate with double shifts. Produc- 
‘tion in the rubber industry in- 
creased in Trenton. 

Pennsylvania industrial condi- 
tions generally continued somewhat 
irregular. Part time operations con- 
tinued in many plants in both the 
| Philadelphia and Pittsburgh dis- 
tricts. 


AMERICAN HAMMERED 
ADOPTS SUNDAY SCHEDULE 
Baltimore, Md., May 20.—The 

Americam Hammered Piston Ring 

Company has placed its plant on a 

ltwenty-four-hour schedule Sunday, 

due to increased sales, according to 
an announcement by President 
rAllen Morton. The twenty-four- 
hour day, six days a week, was 
found insufficient to meet the grow- 

\ing demand that had given a 20 per 

cent. increase in April, and made 

lproduction plans for May the 
largest in the company’s history. 


E. P. OBERLIES FORMS 
NEW WILLYS DEALERSHIP 


Union City, N. J.. May 20.—Ober- 


lies Motor Company, Boulevard and | 


40th Street, newly appointed Willys 
Knight dealirship, is headed by E 
P. Oberlies, for more than 
vears associated with the Willys- 
Knight firm and for a while an en- 
gineer, connected with the European 
division of the Mercedes Moter Com- 
pany. In addition to the showroom 
a service and parts department will 
be opened 


E DAILY NE 


twenty | 


| SEEK PRORATION LAW 
| REPEAL IN OKLAHOMA 


Oklahoma City, May 20. 
eight months of unsuccessful ef- 
fort to defeat Oklahoma oil pro- 
| ration before the Corporation 
Commission, the courts and the 
Legislature, anti-prorationists are 
making a definite move to take 
their fight to the people for a 
vote on the question of repeal ol 
the state’s proration laws. The 
move came with the filing with 
the secretary of state of a notice 
of intent, to be known as initia- 
tive petition No. 108, state question 
No. 162, signed in behalf of anti- 
prorationists by Ernest Albright. 

The petition would take from the 
Corporation Commission authority 
to regulate production of oil in 
Oklahoma, limiting it to regulation 
of physical waste of oil; would 
eliminate the proration umpires, bul 
leave a conservation officer to pre- 
vent physical waste and to look 
after pipeline carriers; would elimi- 
nate the right of the state to 
throw into receivership oil com- 
panies charged with violation ol 
proration ruies, and would eliminate 
ratable taking. The petition would 
leave intact provisions relating to 
the common carrier pipelines. Its 
purpose, according to its sponsors 
is to allow the laws of supply and 
demand to govern oil production in 
Oklahoma. 


Aftei 


PRAIRIE OIL HEAD 
DENIES MERGER RUMOR 
New York, May 20.—W. S. Fitz- 
| patrick, chairman of the Prairie Oil 
and Gas Company, last night denied 
the reports current yesterday that 
negotiations for merger between hi: 
company and the Sinclair Consoli- 
datde Oil Corporation had been re- 
sumed. 
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Buying of New Chevrolet 


NEW YORK, May 20.—Continuing 


the sharp uptrend that had | 


been under way since last December, | 
retail sales of new Chevrolet pas- | 
senger cars in the states in the 
Great Lakes region in April regis- 
tered a substantial gain over March 
in the aggregate. 

Four states in that section of the 
ountry have reported new car reg 
istrations for April, Illinois, Minne- 
ota, Ohio and Wisconsin, and 
Chevrolet's aggregate sales in those 
states totaled 14,937, as against 10,- 
915 in the preceding month, an in- 
crease of 37 per cent., and compar- 
ing with 16,083 in April of last year, 
a decline of only 7 per cent. 

For the first four months of the 
vear, Chevrolet sales in these states 
totaled 38,942, as compared with 
44,752 in the corresponding period 
of 1930, a decline of 13 per cent. 

In both Illinois and Ohio. | 
Chevrolet sales in April were 
slightly higher than a vear ago 
while Minnesota reported a gain for 
Chevrolet for the first four months 
of the vear. 

Chevrolet registrations in Illinois 
in April totaled 4.611, as against 
3.091 in March, up 49 per cent., and 
comparing with 4,601 in April, 1930, 
a gain of less than 1 per cent. Fo! 
the first four months of the year 
Chevrolet sales in this state were 
13,217 as compared with 15,911 in the 
similar 1930 period, drop of 17 
per cent. 

Minnesota reported April Chev- 
rolet registrations of 2,956, as against 
3,035 in March, off 2 per cent., and 
comparing with 3,886 a vear ago. off 
24 per cent. Four months sales fo! 
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REGISTRATION STATISTICS, MARCH, 1930 


March, 1931, figures will be found on Pages 
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Chevrolet in this state were 7,540, 
as against 7.176 a year ago, a gain of 
4.8 per cent 

Chevrolet sales in Ohio last month 
5.220, as against 3,050 in the 
preceding month, a gain of 71 per 
cent., and comparing with 5.194 a 
year ago, up less than 1 per cent. 
Sales for the first four months were 
12,339, as against 14,526 a year ago, a 
decline of 15 per cent 

Wisconsin reported 
of 2,150 Chevrolets 
against 1,739 in March, up 23 per 
cent., and comparing with 2.402 a 
year ago, off 10 per cent. The four 
months total was 5,846 com- 
pared with 7,159 a year ago, off 18 
per cent. 

The following tables give 
parative Chevrolet registrations 
each of the four states for the 
months of this year and last 
ILLINOIS 

1931 
3.046 


2.569 


registrations 
in April. as 


as 


the com- 
for 
first 


1930 
4,140 
3.416 
4.754 
4.601 


January 
February 
March .. 
April 
‘ 13,217 15.911 
MINNESOTA 
899 
650 
3.035 
2.956 


Totals 


593 
774 
1,923 
3,886 


January 
February .. 
March 
April 
Totals 7.540 7.176 
1.85 
2.215 
3.050 


5,220 


2,657 
3,046 
3.629 
5,194 


January . 
February 
March . 
April 
12.339 
WISCONSIN 
907 
1,050 


Totals 14,526 
1.096 
1,178 
2,483 
2,402 


January 
February 


5.846 7.159 


‘LIBBEY-OWENS-FORD 
GLASS SHIPMENTS 
AT RECORD PEAK 


(Continued from Page 1) 
com- 


jn the 


a substantial percentage of 
plete safety glass equipment 
de Juxe and standard models, but 
that there is every indication that 
popular demand for the protection 
of safety glass will soon result in a 
majority the cars being so 
equipped. 

Safety plate glass windshields re- 
main standard equipment at no 
added cost in all Ford models. It is 
quite natural that some day 
such a forward step for the protec- 
tion of the motoring public should 
be made by Ford, who first intro- 
duced safety glass windshields in 
low priced cars with the production 
of the first Model A Since that 
time, however, manufacturing proc- 
esses have been so greatly improved 
and costs lowered that it is now pos- 
sible to offer a much superior prod- 
uct at greatly reduced costs. 


o! 


w Dealers 
Anpointed 


TENNESSEE 
Auburn—Model Garage 
(distributor), Knoxville 
WASHINGTON 
Auburn—Frost Motor Company, 
Bremerton; Auburn Motor Service, 
S. E. Auburn. 
WEST VIRGINIA 
Auburn — Peck Auto Company, 
Carksburg; Citizens Motor Com- 
pany, Williamson. 
WISCONSIN 
Saynor and Patera, Fond 


Company 


Hudson 
du Lac. 

Auburn—Northern Repair Shop, 
Washburn; Wegner-Hinz Company, 
Grafton: Miler S. Lobert, Waupace; 
Moeller Garage Company, Sturgeon 
Bay; Burkert Motor Sales, Inc., Ra- 
cine; Auburn Sheboygan Company, 
Sheboygan; Rehberg Motor Sales, 
Muskegon; N. E. Knudson, Merril. 

WYOMING 
Auburn—S. E. Martin, Cheyenne. 
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Automotive Baily News 


H. A. TARANTOUS, Business Manager, 350 HUDSON STREET, NEW YORK CITY 


WESTERN OFFICE DETROIT OFFICE 
Willard R. Cotton, Mgr., 333 No. Michigan Ave, Chicago, Til Geo. M. Slocum, Mer., Fisher Building, Detroit, Mich. 


LONG DISTANCE 


In keéping with the times. News service daily for the 
automotive industry, the biggest and fastest moving in- 
dustry in the world. Action for the reader and the adver- 
tiser. No time-lag. Whether at show time, at the S. A. E. 
summer meeting or any time, the news is delivered daily. 
Engineering news, production news, reprints of papers, 
discussions and news of all the rest of the industry deliv- 


ered every day. 


If you want action, advertise where you can get it, where 
the reader gets it. Automotive Daily News has high- 
reader interest, which translated means high advertising 


value. 


S. A. E. Summer Meeting 


Issues 
June 13-15-16-17-18-19 


DAILY DISTRIBUTION 


Automotive Daily News will 
distribute copies every day at 
White Sulphur Springs. These 
meeting issues will cover 
events of the day plus news of 
the industry elsewhere. Those 
unfortunate enough not to be 
able to attend the meeting 
will receive their copies by 
mail, 





